





THE 


IN TWO. 
PARTS 


x 


o 


. ed 


;* 


AUG 31 1918 


{SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 


EASTERN UNDERWRITER 


PART 
ONE 








Nineteenth Year; No. 35 


NEW YORK, FRIDAY, AUGUST 30, 1918 








BIG EXPLOSION LINE 
PLACED BY CALDWELL 


Botany Worsted Mills of Passaic Now 
Handled by Enemy Bureau 
“Insurance Surveyor” 





HAS NO GOVERNMENT STATUS 


Former Washington Local Agent is 
Licensed as Broker and Operates 
Only as Such 





Brokers and agents throughout the 
country were interested this week to 
learn of the placing by Dean Caldwell, 
who has been designated insurance sur- 
veyor of property in which the Alien 
Property Custodian has an interest, of 
$10,000,000 of explosion insurance cov- 
ering the Botany Worsted Mills, of 
Passaic, N. J., as indicating how Mr. 
Caldwell proposes to operate. The bus- 
iness of the Botany Worsted Mills has 
been controlled by Benedict & Benedict 
since the factory was built. 

Caldwell a Licensed Broker 

Following interviews and correspond- 
ence with Mr. Caldwell, it is the opin- 
ion of New York men that this step 
was taken by the Alien Property Cus- 
todian to fix on one man the respons- 
ibility of handling the insurance on all 
properties controlled by his office and 
and Mr. Caldwell, who was formerly a 
local agent at Washington, D. C., has 
further enhanced this view by stating 
that he is licensed as a broker in New 
York and New Jersey and is handling 
the insurance of the Botany Mills only 
in this capacity. 

Mr. Caldwell has also stated that he 
has no official “status” with any Gov- 
ernment departments or bureaus. 

New York brokers are also reassured 
by the fact that, in the instance of the 
Botany Mills, the business was handled 
in the usual way by placing the bus- 
iness with the New York brokerage 
offices of the companies to be sent by 
them to their local agents for the writ- 
ing of the policies. If the insurance 
business of the Alien Property Cus- 
todian’s office is all handled in this 
manner, local men say that there will 
be no dissatisfaction. 

Mr. Caldwell’s relation to the Alien 
Property Custodian is described in a 
letter coming from J. T. Horner, Di- 
rector of Bureau of Trusts, Alien Prop 
erty Custodian’s office, and in part 
follows: 

Alien Property Custodian, 
Sixteenth and P Streets, N. W. 

Washington, D.C. 
In order to determine whether ad 
mal insurance is necessary for the proper 
Protection of the properties in which the Alien 

perty Custodian has a_ substantial inter- 


(Continued on page 15.) 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Service to Policyholders and to Agents Unexcelled. 
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FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, 


Commissions, 


Explosion, 


Haii, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 
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North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 
Explosion and kindred lines 


Security 
Resources ample 
for all obligations. 


Service 
Expert advice on 
insurance problems. 


E. G. RICHARDS, Manager 
UNITED STATES BRANCH 
76 William St., 
NEW YORK CITY 
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American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 








DO NOT FAVOR : 
WIRING CONGRESS 


Leading Insurance Associations Think 
Telegraph Propaganda Puts Insur- 
ance in a Wrong Light 


UNDERWRITERS AID UNCLE SAM 


Haley Fiske Instructs Metropolitan 
Life’s Superintendents to Keep 
Out of Agitation 


A careful canvass of the different 
associations of insurance men and in- 
surance companies made by The East- 
ern Underwriter does not disclose one 
association entirely sympathetic with 
an agitation to wire United States Sen- 
ators and Congressmen asking them to 
protect the busines; of insurance from 
Governmental socialistic inroads. Fur- 
thermore, the statement can be made 
that, in the opinion of leaders of these 
send such 


associations, agents who 


wires are doing the business of insur. 
ance more harm than they are doing 
it good. 


Executive Committees Unsympathetic 

As is known a number of agents 
(fire, casualty and some life), have 
sent such wires to members of Con- 
gress, having been requested so to do 
by anewspaper. The executive commit- 
tees of the National Association of Life 
Underwriters, the Agsociation of Life 


Insurance Presidents, the National 
Board of Fire Underwriters, the Amer- 
ican Life Convention, the National 


Association of Insurance Agents and 
the National Council of Insurance Feder- 
ations have not asked that such wires 
be sent. In fact, with most leaders of 
insurance the campaign is distinctly 
unpopular as it conveys an erroneous 
impression of antagonism towards 
Washington statesmen on the part of 
insurance, whereas the real attitude of 
insurance is to extend every aid to the 
Government in helping these statesmen 
meet the grave and important problems 
confronting them. 

The:e is not a week goes by that 
some prominent men in insurance do 
not join the Administration and in 
Washington at the present time there 
are several dozen insurance men who 
were leaders in underwriting and other 
divisions of insurance 

Haley Fiske’s Letter 

A letter written by Haley Fiske, vice- 
president of the Metropolitan Life, to 
superintendents of that Company, gives 
an insight into how most of the life 
insurance men regard the propaganda: 


(Continued on page 4.) 
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LIFE INSURANCE 
OPPORTUNITIES 
FOR WOMEN | 





> 





By ROBERTA N. LEWIS, 
Equitable Life Assurance So- 
ciety, San Francisco. 


Pr 











The war which has raged for four 
years has, in an indirect way, helped 
to spell economic freedom for woman- 
kind It has opened the way to wo- 
man’s activities in many heretofore un- 
tried lines o!} endeavor. 

In the 
and England and, 


munition factories of France 
indeed, in many 
American establishments, will be found 
women, young and old, doing the work 
which theretofove had been men’s ex- 
clusive prerogative. Not only in the 
factories are they busily engaged but 
in the tram-cars oi London and auto- 
buses of Paris and report is that their 
work is well done. 

The stirring aud trying time of war 





MRS. ROBBRTA N. LEWIS 


has demonstrated that the fair sex is 
a power to be reckoned with and to be 
depended pen in th» great emer- 
gencies 

In the United Statos, with our com- 
paratively recent entry into the great 
conflict, the necessity for women to 
take the places of men has never been 
so great as the present day, when mul- 
titudes of our most active young men 
are being called to the front to offer 
their lives in defense of Democracy. 
The Women's Service Association was 
organized principally to train wives 
and sisters of enlisted men to become 
self-suppor.ing at light tasks during 
the men’s absence in their country’s 
service, 

Gradually, but surely, our entire 
population is coming to realize the 
momentous position we occupy in the 
great world conflict which is withdraw- 
ing so many thousands of our men 
from their business, professional and 
financial vocations, their places being 
filled in many cases by women who, 
even in the short time which has 
elapsed since their entry into active 
manufacturing business and_ profes- 
sional pursuits have clearly and clev- 
erly demonstrated their eminent fit 
ness for the new roles they are called 
upon to represent. 


Entering a Profession 
There are many opportunities for 
women to get out of the beaten path 
and away from the more or less medi- 
ocre positions, by taking up some of 
the professions—one of these is life 











WANTED 








Advancement assured 





Assistant to General Agent in New York | 

City of large Life Insurance Company. | 

His work will consist of agency building. He will 

help and inspire present agents, procure and develop 
new ones. 


and remuneration commen- 
surate with results. 


State full particulars. 
“New York General Agent” 


c/o The Eastern Underwriter, 10§ William Street, 
New York, N. Y. 


Address 








insurance, The placing of life insur- 
ance is a profession. The success of 
many of our American women demon- 
strates that it is a mighty good pro- 
fession for a woman to follow, e. g., 
one great New York insurance com- 
pany has had for many years its 
women’s departments presided over by 
women managers whose active women 
representatives have demonstrated the 
field to be a most congenial and profit- 
able one; in fact, far more so, as a 
whole, than can be claimed by the 
legal, medical, scientific or educational 
lines. Nor must it be understood that 
the woman agent is expected to de- 
vote her time to work among women 
exclusively. The most successful all 
round woman agent carries the gospel 
of insurance to those needing its bene- 
fits (and this means practically every- 
body) regardless of sex. 

In my own little agency (comprising 
five women) by the Golden Gate my 
most successful agent who annually 


qualifies for the Century Club with pre- 
miums amounting from five to seven 
thousands per year, secures about two- 
thirds of her business from business 
and professional men. Where else, may 
I ask, can the average woman secure 
an income of several thousand dollars 
per year, even by the exertion of her 
utmost energy, to say nothing of the 
additional income which she will derive 
in future years from her renewals on 
this business? Nor is the insurance 
profession beyond the reach of even 
the average woman, as any one with 
ordinary intelligence possessing deter- 
mination, ambition and willingness to 
work can make a great success in this 
wonderful calling. 
Profit in Large Degree 

Of course, a great many women will 
fail to succeed in this line of work, 
for that matter a great many men fail 
to achieve success, but such people 
would make failures in any undertak- 
ing. My point is, simply that the 
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woman possessing the requisite quali- 
fications and habits to succeed in any 
other line will find pleasure and profit 
to a superlative degree if her best ef- 
forts are devoted to the profession of 
life insurance. 

It is not necessary for a woman to 
forego the refinement of femininity and 
self-respect. In fact, the more womanly 
the woman the better agent she will 
make. 

Cultivating Policyholders 

Given the capable woman, her prin- 
cipal asset will naturally be obtaining 
and retaining a good list of prospects 
to be developed later into policyholders 

and to accomplish this to the great- 
est degree is to make a friend of every 
prospect and policyhoider—which like 
a stone cast into the sea will create an 
increasing and boundless circle. My 
own limited success I attribute chiefly 
to constant cultivation of my prospects 
and policyholders by calling upon them 
at reasonable intervals to offer my 
services and to obtain additional names 
oi their friends and acquaintances who 
might be interested in our line. The 
greatest mistake, in my opinion, is to 
apparently forget the policyholder as 
soon as you have secured his applica- 
tion. 

With apologies in advance, I will 
give an illustration of one of my per- 
sonal experiences in this regard, which, 
however, I am frank to say, is my most 
notable one. About four years ago I 
met a man for the first time and sue- 
ceeded in writing his application for 
$20,000. The prospect already carried 
five thousand with another company 
and it was not a very difficult proposi- 
tion to convince him that he should 
carry $25,000. I followed up this case 
continuously and consistently, writing 
him at various times for additional pol- 
icies, until now I am happy to say he 
is carrying $185,000 with us and I ex- 
pect shortly to write him for the final 
$15,000 which will give him $200,000, 
the limit in our company on a single 
life—nor is this all, as I have in addi- 
tion written and delivered insurance on 
persons introduced by this policyholder 
in excess of $100,000, Tell me, pray, 
is there any other business or profes- 
sion in the world offering a woman 
such wonderful and profitable oppor- 
tunities ? 

My formula for achieving success in 
our work is—courage, industry and am- 
bition coupled with loyalty to your 
company and pride n your profession. 


THE 15-PAYMENT LIFE 
The Omaha agency of the Mutual 
life has been makine some use of the 
15-Payment Life policy. The general 


s agent of the Company writes the Home 


Office: “We find that men between 
forty and fifty-five. especially those who 
have nolicies either paid-up or ap- 
proaching that point, are much more 
easily interested in the 15-Payment Life 
than the 20: and this contract gener- 
ally strikes them as a new thing.” 


FROM BUFFALO 

Buffalo representatives of the New 
England Mutual Life now with the A. 
EK. F. follow: 

Adrian W. Ely, Y. M. C. A. 

B. M. Gavin, Bandsman, 
Regt. 

Don R. Hinkley. 1st Sergeant, Head- 
quarters Troop, 78th Division. 


Infantry 








NEW GENERAL AGENT 

The State Mutual Life has just opened 
an agency in western Michigan with 
headquarters in Grand Rapids, and 
has appointed Carl A. Peterson gen- 
eral agent there. Mr. Peterson will 
assume his new duties about the twenty- 
sixth of this month. 





Harold H. Storrs, of the Travelers, 
and Mrs. Storrs have returned from 
Sag Harbor and Southampton, Long 
Island, where they spent their vaca- 
tion. 
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Metropolitan Life 
Writes K. of C. Group 


COVERS PERSONS GOING ABROAD 
President Priddy, of National Associ- 
ation, Says for Agents to Solicit 
Risk Would Be Time Wasted 


President Priddy, of the National 
Association of Life Uunderwriters, on 
Saturday mailed the following state- 
ment to the insurance newspapers: 

In the August edition of “Life Asso- 
ciation News” I published a statement 
to the effect that persons going for 
overseas duty for Knights of Columbus 
could buy life insurance in their home 
towns, and the premiums would be paid 
by the War Work Council. I was au- 
thorized to publish that statement at 
the time it was made, but since the 
publication of that statement the 
Knights of Columbus have arranged 
for a group insurance policy to take 
care of persons going abroad for them, 
and for that reasons agents generally 
are warned that it will be a waste of 
time and effort for them to attempt to 
place this insurance along the lines out- 
lined in my published statement. 

Upon inquiry The Eastern Under- 
writer learns that the Company writ- 
ing the K. of C. group is the Metropoli- 
tan Life. The insurance manager of 
the K. of C. is Edward L. Hearn, form- 
er president of the Casualty Company 
of America, a man who was very popu- 
lar in the insurance business. 





WRITES $7,000,000 GROUP 





Metropolitan Insures Philadelphia Rapid 
Transit Company—Policy May 
Reach $10,000,000 


A policy for $7,000,000 to protect em- 
ployes under its new cooperative plan 
was obtained this week by the board 
of directors of the Philadelphia Rapid 
Transit Company, from the Metropolitan 
Life. 

Continuance of men now in the serv- 
ice of the company for one year will 
bring the total amount of the policy 
up to $10,000,000 within that time, it 
was announced. About 7,000 of the 
10,000 men employed by the P. R. T. 
are eligible for the insurance. 

The plan will give each employe who 
has been with the company one year 
a $1,000 policy for a payment of $1 per 
month. In addition, there will be sick 
benefits of $1.50 per day and $40 per 
month pension, payable under the terms 
of the co-operative plan. The new in- 
surance will also be in addition to 
money received through the workmen’s 
compensation act. 

The insurance is obtained through 
the payments of $1 per month to be 
made by the men, plus an annual pay- 
ment of $120,000 to be made by the 
company. 


WHAT WILL SATISFY WORKMEN? 

John B. Andrews, secretary of the 
American Association for Labor Legis- 
lation, concluded an article on “Na- 
tional Effectiveness and Health Insur- 
ance,” in the Annals of the American 
Academy of Political and Social Science 
as follows: . 


“While we make ready for the birth 
of a new day, in what our President 
has called this ‘exigency of a great 
hour of crisis,’ we will do well to re- 
member that the workmen when they 
return from the trenches will demand 
Sincere action, and that it is well for 
our national health and national effi- 
ciency that ‘they will not be satisfied 
with flowers or brass bands.’” 








A Y. M. C. A. GROUP 





Issued By Equitable With Same 
Syndicate Participation of 
Ten Companies—Travel- 
ers Disability Benefits 





The Young Men’s Christian 
Association has arranged for a 
group insurance policy covering 
men seeing service overseas. 
All the details have not yet been 
decided, as there is considera- 
tion being given of both $1,000 =- 
and $3,000 amounts. The amount 
of the insurance will be deter- 
mined soon. The companies’ 
end of the transaction was han- 
dled by an actuarial committee, 
the committee chairman being 
William <A. Hutcheson, vice- 
president and actuary of the 
Mutual Life. Mr. Hutcheson’s 
work in the transaction has been 
favorably commented upon by 
the companies. 


The policy will be issued by 
the Equitable Life Assurance 
Society on the same basis of 
syndicate’ participation, (ten 
companies) as in the Red Cross 
policy, which was issued by the 
Metropolitan, the same compa- 
nies participating. As in the 
Red Cross policy the disability 
benefits will be furnished by the 
Travelers. 
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AT BATTLE OF THE MARNE 

After an investigation the Metro- 
politan Life has ascertained that at 
least ten representatives of that Com- 
pany were in the Battle of the Marne 
in the Twenty-Seventh Division, which 
distinguished itself so nobly. 


War Clauses And 
Draft Extension 


NO CHANGES DECIDED UPON YET 


Some Maximum Amounts May Be 
Altered—What Some of the 
Companies Say 





The Eastern Underwriter this week 
asked a number of life companies if 
they contemplated any change in their 
war clauses because of the extension of 
the draft ages. Some replies received 
up to the time of going to press follow: 

Penn Mutual Life: We have not 
made any change in our war 
on account of the probable extension of 
the draft ages, and after the bill has 
been enacted we have no intention of 
changing our war clauses. It is quite 
possible that there may be some change 
in the Company's rules as to the 
amounts which we will accept, and as 
at present of course, such amounts will 
depend to a great extent on the class 
in which the applicant may have been 
put. 

Provident Life & Trust: We contem- 
plate no change in the terms of our 
extension 


clauses 


war clauses because of the 
of the draft ages. Any change that 
might be made would occur in the 


insurance that we would 
the different classes un- 
der the extra premium war _ rider. 
Such change, however, cannot be de- 
termined upon until we know the classi- 
fication that will be adopted by the 
Provost Marshal General’s office in 
connection with the new ages. 

Home Life of New York: We have 
not considered the question of modify- 


amounts of 
accept from 
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great experience in dealing with 
millions of workers in forty years 
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ing our rules because of the extension 
of the draft ages. Probably the matter 
will come up at an early date. Mean- 
time the officers who pass upon individ- 
ual cases will doubtless exercise their 
discretionary power. 

Mutual Benefit: The Company's 
rules regarding war clauses applicable 
to men of the present draft ages will 
be extended to the new draft ages. 

Manhattan Life: No changes have 
been made as yet in our war clause be- 
cause of the extension of the draft. 

United States Life: This Company 
has in preparation a new war clause, 
a copy of which we will send you when 
approved by the Insurance Department. 
The new clause is not the result of the 
extension of the draft ages, but has 
been in contemplation for some time. 

Mutual Life: Our regular war clause 
applies to all policies without regard to 
age and the fact that the draft age 
was extended, would not necessarily 
make any changes. Consequently, a 
change in the draft age would not of 
itself involve any change in our clause. 


MEET IN SPRINGFIELD 





Twenty-Seventh Annual Convention of 
Massachusetts Mutual Life Agents’ 
Association Being Held 





The Massachusetts Mutual Life 
Agents’ Association’s twenty-seventh 
annual convention is now in session in 
Springfield. The program follows: 


Opening address, Warren C. Flynn, 
president of the Agents’ Association. 

Address of welcome, William W. 
McClench, president of the Company. 

Suggestions to managers, Alexander 
Cowen, R. Lester Dodson, Laurence E. 
Simon. “Working in Rural Territory,” 
Nolan V. Bratton; “The Average Agent,” 
John Shambeau; “What are the Pros- 
pects for the Young Life Insurance 
Salesman?” Julian R. Cross; “Taking 
the Sting Out of the B in Beginner,” 
Mary E. Warren; “Protection,” Sara 
Lewinson; “We Serve,” Marie H. Rob- 
erts; “Some Thoughts on Life Insur- 
ance,” Charles H. Angell, actuary of 
the Company. 


FORREST DRYDEN RECOVERING 


President of The Prudential Went To 
Hospital for Minor Operation— 
Will Be Out Soon 


Forrest Dryden, president of The 
Prudential Insurance Company, is re- 
covering in the Memorial Hospital, Mor- 
ristown, N. J., from an operation per- 
formed on Friday last. 

It was said at the hospital tonight 
that Mr. Dryden was resting comfort- 
ably and his rapid recovery was pre- 
dicted, although he will probably re- 
main at the hospital two wéeks. 

Mr. Dryden was spending a few days 
at Spring Lake, ana after an ocean 
bath he noticed an irritation in his 


head, as though something had entered 
through one of his nostrils or ears 
while he was in the surf. The trou- 


ble became painful, and on Friday last 
Mr. Dryden accepted the advice of his 
physicians and came here for the oper- 
ation. 


PENNSYLVANIA FEDERATION 

The wide-awake Insurance Federa- 
tion of Pennsylvania has begun the is- 
suance of a publication, called “The 
Federation Bulletin,” which will be a 
monthly organization and educational 
feature. The first number sets a high 
pace for the others to follow. 


NO OPERA HOUSE SESSION 


There will be no gathering of life 
insurance men next week at the Met- 
ropolitan Opera House. All meetings 
will be held in the Hotel Astor. 
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Complications of 
Enemy Alien Act 


A MICHIGAN AGENT’S PROBLEM 
Court Declines to Determine 
Heirs Until Death of Wife 
of Insured 


Legal 


Some of the complications which 
grow out of the alien enemy act, and 
which are giving insurance agents con- 
cern, are illustrated in some _ corre 
spondence between J. M. Merrill, an 
insurance agent in Marshall, Mich., and 
“The Indicator,” a Detroit newspaper. 
Mr. Merrill sent the following let‘er to 
the newspaper: 

“IT have two policies that come under 
that act, and I immediately wrote them, 
asking what I should do. One of them 
wrote back saying: ‘Cancel the policy.’ 
I notified the administrator, and he 
came to my office and ‘kicked,’ as the 
majority of the beneficiaries are Amer- 
ican citizens, and as the representative 
of the estate he wanted protection for 
them. Then I wrote the Alien Prop 
erty Custodian at Washington, I). ©., 
and received a letter from F. J. Horne, 
Director Bureau of Trusts, asking names 
of heirs of Gottlieb Kast, testator, and 
their relationship to him, names of com- 
panies issuing the insurance, address 
of probate court, amount of property 
in estate, and names and address of 
executors. This I answered stating that 
the probate court of this county had 
not as yet determined who are the heirs 
to this estate. The probate judge is 
Hon. Wm. H. Porter, Marshall, Mich. 
Carl Maser is the administrator, Mar- 
shall, Mich. I have not heard from 
them further, but will ask you what 
shall I do to keep the companies out 
of danger?” 

“The Indicator” made this reply: 

“We advised Mr. Merrill to have the 
policies canceled at once, as the com- 
panies requested, and then to have the 
probate court determine without delay 
just who their heirs are, after which 
the insurance can be re-written. As it 
stands now the property is that of an 
enemy alien, and liable to seizure by 
the government if the status of the 
heirs is not determined npon without 
delay, and the estate divided among 
the American heirs. If the heirs are 
found to be enemy aliens then in all 
probability the government will take it 
over and sell it.” 

Court Declined To Determine 
Heirs Prematurely 

Agent Merrill followed the editor’s 
suggestion, and wrote the result to the 
editor: 

“The will in this case reads: ‘To my 
wife, the use of all my property as long 
as she shall live, and at her death the 
balance to be divided between my 
brothers and _ sisters.’ The probate 
court declines to determine who are the 
legal heirs until the death of the wife. 
One sister is in Germany or was when 
the American heirs last heard from her. 
The others are all American citizens 
and have been here for half a century.” 

To this the editor of “The Indicator” 
made this comment: 


Legal 


‘“This is a somewhat complicated 
inasmuch as one of the heirs is 
still in Germany. If Gottlieb Kast had 
never applied for citizenship papers 
after living in this country for years, we 
would say that he was not worthy of 
consideration. His property is that of 
an enemy alien, and as such it is a 
question for the Alien Property Cus- 
todian to decide what is to become of 
it. We would advise our correspond- 
ent to cancel the policies in any event, 
after due notice, and if the administra- 
tor can get the insurance in any other 
company let him get it. Some com- 
pinies attach an Alien Enemy Clause 
to the policies where the insured has 
been a law abiding resident of this 
country for a number of years, and if 
there is a loss the money would be 
paid over to the Alien Property Cus- 
todian to be disposed of as he sees fit, 
or held until after the war. Personally 
we do not think that any German citi- 
zen or his estate has any right to the 
benefits of our fire insurance institu- 
tions, neither do we think that any 
American fire insurance company would 
carry insurance on such property.” 


Case, 


Wiring Congressmen 
(Continued from page 1) 

To Superintendents: No doubt 
you have noticed an agitation in 
the newspapers and by circulars 
on the subject of an anticipated 
encroachment by the Federal Gov- 
ernment upon the business of in- 
surance, and calling upon insur- 
ance agents to start in now to re- 
sist such encroachment by protest- 
ing to their Congressmen and local 
business associations; in other 
words, to get up a campaign against 
what is called “socialistic propa- 
ganda.” 

In order that you may be in no 
doubt as to the attitude of this 
Company, we desire to say that we 
do not sympathize with this agita- 
tion and desire that you take no 
part in it. We have a qreat deal 
of confidence in the democratic 
principles which pervade the popu- 
lation of this country and which 
animate the Federal Government. 
National Board of Fire Underwriters 
What support the propaganda has 

had is largely in fire insurance but the 
National Board of Fire Underwriters, 
the leading fire insurance company 
wssociation, is not sympathetic. Presi- 
dent Buswell, of the National Board, 
remained on his vacation during the 
greater part of the agitation and so did 
General Manager Mallalieu. 

It is the general opinion that the 
Saunders bill, which has caused some 
life insurance men to be distressed, 
is dead as a doornail. It is only nec- 
essary to read the Saunders bill to see 
its futility. 


Alexander Fleisher, supervisor of the 
Welfare Department of the Metropoli- 
tan Life, has sailed for Europe with the 
Commission for the Prevention of Tu- 
berculosis. 


Morris Schwartzburg, of Jos. D. Book- 
staver’s office, is being congratulated 
on his marriage last Wednesday. 








Mr. Field Man: 


Do you know: 


surance ; 


METHODS in its field work; 


other American life company ? 





That the NorrHern AssurANCE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, 


That it is writing more insurance per capita per agent than any 
If you are interested in knowing something of our Home Office 


system which makes this possible, we will be glad to hear from you. 
Address, CLARENCE L. Ayres, President, 





Detroit, July 18, 1918. 


CLEAN MEN AND CLEAN 


DETROIT, MICHIGAN, 











ATTACKS GROUP 


Fraternal Congress President Bitter— 
Also, Says Social Insurance Leads 
To U. S. Ownership 


Philadelphia, Aug. 29-—In his report 
to the Fifth Annual National Fraternal 
Congress in Philadelphia this week, 
President R. H. Gerard, of the Con- 
gress, made a_ bitter attack on group 
insurance. He also said that social 
insurance was a step to Federal con- 
trol of all lines of insurance. 


MARSHALL WITH MISSOURI STATE 


Rowland S. Marshall, of Washington, 
D. C., until recently agency supervisor 
for the Philadelphia Life, and formerly 
a member of the Washington City 
agency of the Guardian Life has been 
appointed by the Missouri State Life, 
of St. Louis, general agent for the Dis- 
trict of Columbia and Virginia. His 
offices in the Kellogg Building, Wash- 
ington, will be opened September first. 

Mr. Marshall is favorably known 
amcng the insurance fraternity gener 
ally in and about Washington and trib- 
utary territory. He is a young man 
of engaging personality. Marshall is 
an active member of the Washington 
Board of Trade and the Underwriters’ 
Association and is a delegate to the 
National Association's ‘Convention. He 
is also a member of the University 
Ciub and several other organizations, 
and is active in the Liberty Loan Cam- 
paigns. 





THE GET-AWAY 

“A great many agents fall down by 
making a great event of their lief-tak- 
ing by entering into a lengthy dis- 
course,” says Louis Prager, of the 
“Northern Assurance.” “I have found 
that after getting the name on the dot- 
ted line, it is well to say no more Life 
Insurance, but congratulate your pur- 
chaser on his good judgment, and pleas- 
antly refer to the peace of mind that 
follows the possession of the _ policy 
which will assure him an old age com- 
petency if he lives, or provide for his 
family should death occur; with these 
few pleasant remarks extend your hand 
in parting and bid him ‘Good-day.’ ” 





A CLEVER ARGUMENT 

Why should I earry life insurance? 
asked the reluctant prospect, and then 
Mr. Jordan, Aetna Life manager at Ra- 
leigh, N. C., answered: “So that when 
your wife takes your hand for the last 
time you can place a check for $10,000 
ia her hand for the first time.”—“ Points.” 

















HOME. LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 























Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


eaman 
THE batt 


BIG Fiwortn , 
TEXAS GREAT 


TEX ARK ANAe 


SOUTHERN 


LIFE INSURANCE 


AUSTIN® BEAUMONT» 
SAN ANTONIDe 
«DEL RIL 





For Agency Contracts address 








0. S. CARLTON 


PRESIDENT 
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Life Insurance 
Farm Mortgages 





AGRICULTURE IS AIDED 


HOW 


Life Companies Increase These Loans 
Nearly $200,000,000 in Two 
Years of War 


In helping to finance the recent extra- 
ordinary demands upon American agri- 
production, American life in- 
surance companies during the two 
years of the world war increased by 
nearly two hundred million dollars their 
mortgage loans in those farming dis- 
tricts which are now supplying the bulk 
of the foodstuffs to this country and its 
allies. In addition to this net increase, 
which was during 1915 and 1916, the 
same companies made new loans of two 
hundred million dolla; ts the same 
sections during the first nine months 
of 1917. This second sum, however, 
does not represent the net increase for 
the later period, as the amount of ma- 
tured mortgages, pre-payments, etc., has 
not been deduct d. About 95 per cent. 
o: both these funds was sent to nine- 
teen states in the West and South. 
This and other information concerning 
cne source of financial support back of 
the expanding agricultural production 
of the United States is disclosed in a 
printed report made to American life in- 
surance companies by Manager George 
T. Wight of the Association of Life In- 
surance Presidents. This report is 
based on original statistics which have 
just been compiled covering 97% per 
cent. of all outstanding real estate 
mortgages held by American life insur- 
ance companies. 


Mr. Wight in part said: 


Increase In Real 
Mortgage Loans 


“The decade ending with 1914 showed 
some noteworthy changes in character 
of investments held by American life 
insurance companies for the maturity 
of obligations to policyholders. Chief 
among these was the remarkable in- 
crease in the amount of real estate 
mortgages—these being more than one- 
third of the entire assets held, as con- 
trasted with one-fourth ten years before. 

“The radical trend toward real estate 
mortgage loans that stood out as the 
dominant feature of the period from 
1904 to 1914 is still noticeable in the 
experience of the companies in 1915 
and 1916. The mortgage loans increased 
from $670,000,000 in 1904 to $1,700,000 
in 1914 or more than 150 per cent. 
Where in 1904 they amounted to 27 per 
cent. of all assets they jumped to 34% 
per cent. in 1914. Two years later we 
find them about $190,090.000 more, al- 
though there is a very slight downward 
fluctuation in their ratio to total as- 
sets. Side by side with this remark- 
able growth in real estate mortgages 
as a favorite life insurance investment 
we find a slight reduction in the pro- 
portion of railroad and other classes of 
corporate bonds held, to total invest- 
ments. 

Increasing Trend Toward Farm Loans 

“The new data was contributed by 
165 American companies owning more 
than 97% per cent. of all outstanding 
life insurance mortgages. All except 
six of these companies segregated these 
investments by states in their reports. 
This data discloses that the life com- 
panies during 1915 and 1916 increased 
their farm -mortgages in round figures 
from 655 millions of dollars to 845 mil- 
lions, a net increase of 190 millions. 
The rate of increase for this two-year 
period for farm mortgage loans is 29 
per cent. The rate of increase of all 
assets of life companies for the same 
period is 12 per cent. It is seen, there- 
fore, that farm mortgage loan invest- 
ments of life insurance companies have 
recently increased at a rate of two and 
a half times as great as the concurrent 
rate of increase of their assets gener- 


cultural 


Remarkable Estate 


ally. During the same period there was 

2 per cent, reduction—$20,000,000 
in the amount of money loaned on real 
estate mortgages on other than farm 
property. 


“An analysis of the new data there- 
fore indicates clearly, in this decided 
change in the character of their invest- 
ments, that the American life insur- 
ance companies have been a very posi- 
tive factor in the increase in the pro- 
duction of foodstuffs demanded by the 
conditions created by the world war 
and, further, may indicate a change in 
their investments of a permanent char- 
acter. As real estate mortgage loans 
amount to nearly two billion dollars, or 
more than one-third of the total se- 
curities held for the maturity of obliga- 
tions to policyholders, this readjust- 
ment has a real significance in the 
economic progress of the country. The 
change noted is the very distinct trend 
from city real estate mortgage loans to 
farm loans. While this change had 
set in some time before the beginning 
of hestilitios in August, 1914, the stat 
istics show a noteworthy speeding up 
of the process during the two-year peri 
od of 1915 and 1916. If this trend has 
continued at the same relative rate, 
farm mortgages today form more than 
one-half of all the real estate mortgage 
loans held by such companies. 


“The intimate connection between 
life insurance farm mortgage invest- 
ments and the vital question of food 
production for ourselves and our allies 
is indicated in a table, which shows in 
detail the amount of farm lovns in each 
state at the end of 1916 and the in- 
crease that took place during the two 
years of 1915 and 1916; also the new 
loans, totalling $200,000,000, made dur 
ing the first nine months of 1917. With 
regard to the latter data, it should be 
noted that the amounts carried repre- 
sent the new loans placed during these 
nine months without allowance for de- 
creases by payment of matured mort- 
gages, pre-payment, etec., during the 
same period. The banner state, so far 
as life insurance farm loans are con- 
cerned, is Iowa. 


Response of Insurance Money To 
Nation’s Need 


“It is. of course, more than a mere 
coincidence that over 95 per cent. of 
the total life insurance farm mortgages 
and nearly 95 per cent. of increase 
shown in 1916 over 1914, and 94 per 
cent. of the new loans of 1917 are all 
located in a group of states containing 
about 50 per cent. of the area, 47 per 
cent. of the population and 48.8 per 
cent. of the wealth of the country as 
estimated by the United States Census 
Bureau. This is evidence of a logical 
and consistent response by life insur- 
ance mortgage loan money to the nat- 
ural economic law of supply and de- 
mand. Without the additional facts 
that will be given presently to illumi 
nate and corroborate this statement, 
these aggregate percentages indicate 
that for a long period of years these 
life insurance funds had _ flowed to 
the great agricultural producing -sec 
tions, thereby aiding in increasing their 
efficiency; that when the world war in- 
creased the demand for American food- 
stuffs the expansion in supply came 
largely from those sections, and that 
the life insurance companies were 
quick to respond to the need by divert 
ing still larger amounts from their re- 
serve funds to loans in those districts 
best able to increase their productiv- 
ity.***” 


THE SALTZSTEIN FAMILY 


Irving, youngest son of A. L. Saltz- 
stein, general agent of the New Eng- 
land Mutual Life, at Milwaukee, reached 
fifteen years of age in April; and last 
month sent in his application for in- 
surance. Thereby Mr. Saltzstein has 
earned what appears to be a record 
without parallel in the Company: He 
has five sons and three brothers insur- 
ed with the Company, and is himself 
a policyholder. 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 














INTERNATIONAL LIFE or se. Louis 


SMASHED ALL RECORDS IN 1917 


lt was the Special Combination and New T. O. Policies that did the work. 
you are not selling them we are both losing money. 


J. L. BABLER, Vice-President 


and General Manager Agencies MASSEY WILSON, President 











Co. 


New York Life Insurance 
FIVE YEARS OF EFFICIENT 
INCLUDING 

THREE AND ONE-HALF YEARS OF WAR TIME 


SERVICE 





During the Five Years ending December 31, 1917, the New York Life 


Received in Income.................ceceeeees $667,884,000 
Paid Policy-holders ...............cccceeeees 382,875,000 
Increased its Resources................00e00. 215,272,000 
Increased its Insurance in Force.............. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912. 
NN NN tires Gin eb Ae eka ew eee $27,325,000 
In Amount Paid Policy-holders............... 25,337,000 
Se Fee Ws 6 .k.5 094 43040008 000s deeeens 119,917,000 


The increase in Business and Resources in Five Years equals the 
Susiness and Resources of a very substantial life insurance company, 
and this new Company is returning to policy-holders 92 per cent. of its 
entire income. It is also adding forty million dollars a year to its re- 
sources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR. 


Since the war began, in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company had so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the con- 
flict, the percentage of its actual to its expected mortality has not been 
appreciably affected. This percentage for 1917 was 70.85—the lowest 
of any year since the Company has kept complete mortality statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third 
Liberty Loan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to accept 
applications from soldiers or sailors unless they have already taken the 
limit with the Government. 


EVERY MAN’S BUSINESS. 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war time 
and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the service. 
The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
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Mutual Life’s First 
Double Indemnity Claim 


PAID ON UP-STATE FARMER 
Gored By Bull Two Months After 
Issue of His Policies—Facts 
in Case 


The Mutual Life has paid its first dou- 
ble indemnity claim. The facts follow: 

On the 23d of April, 1918, Mr. George J. 
Hilman, then living at Sherman, New 
York, in the Buffalo Agency, took out 
$3,000 of insurance in The Mutual Life 
at age 34. Two days later he took out 
an additional policy of $2,000, making 
a total of $5,000, all on the ordinary 
life plan. Mr. Hilman was a farmer in 
excellent health and undoubtedly a first- 
class risk, but farmers, notwithstand- 
ing the fact that their outdoor life is 
conducive to health and longevity, are 
subject to accident from many causes. 
They handle a great variety of ma- 
chinery, are often injured by their own 
horses or cattle, and take many other 
risks due to the varied nature of their 
calling. 

On the 30th of June last, two months 
and one week after the issue of his pol- 
icies, Mr. Hilman died as a result of 
being gored by a bull, of his own herd. 
Fortunately for his beneficiary, his pol- 
double indemnity 


icies contained the 
clause providing for payment of dou- 
Lle the face amount of insurance in 


case of death from accident. For that 
clause he had paid an extra premium 


of just $5.00, and in accordance with 
its provisions his beneficiary received 
additional indemnity of $5,000. The 


death claims on the two policies were 
as follows: 
Policy of $3,000 

death claim .... $6,002.63 
Policy of $2,000 

death claim .... 4,001.76 $10,004.39 

The odd dollars and cents paid with 
each claim represent the postmortem 
dividends for the two months the in- 
surance was in force. The double in- 
demnity of course applies only to the 
face amount of the insurance, not to 
dividends. Only a very few companies 
pay a dividend of any amount in case 
of death in the first year. 

WANT SINGERS 

The Life Underwriters’ 
of New York has sent out a eall for 
one hundred life insurance men who 
can sing patriotic songs at the conven- 
tion of the National Association, 


Association 





The People’s Life of Frankford held 
its annual agency meeting on August 
15. 


The Detroit Life held a meeting at 
Cedar Point, August 20, 21 and 22. 


NEW YORK BUSINESS 





Thirty-Eight Companies Authorized in 
This State—Gains on Loading In- 
terest and Rents 





The life volume of the annual report 
of the New York State Insurance De- 
partment, compiled from the audited 
annual statements of the 38 life insur- 
ance companies authorized in this state, 
covering the business of 1917, has been 
issued. 

The total income for 1917 was $1,095,- 
403,388, an increase of $103,950,930. 
The amount of premiums received was 
$800,904,151, or $64,584,786 more than 
in 1916. The companies disbursed in 
1917 $761,284,266, being $40,658,875 more 
than in 1916; of that amount $552,366,- 
677 was paid to policyholders, while 
the cost of management (including 
shareholders’ dividends) was $208,917,- 
589. 

The total number of ordinary policies 
in force on December 31, 1917, was 
9,517,941, insuring $18,457,378,561; a net 
increase of 765,339 policies and $1,758,- 
551,803 in insurance. The amount of 
industrial insurance in force was $4,- 
762,098,609, being an increase of $352,- 
256,125; making a total increase, for 
both classes of business, of $2,110,807,- 
928 of insurance. 

The business in force in the State 
of New York at the end of 1917, and 
transacted therein during that year by 
all life insurance companies of this 
and other states including both ordi 
nary and industrial insurance, was as 
follows: Policies in force, 8,522,058 in- 
suring $4,146,493,776; policies issued, 
1,294,000 insuring $733,104,832, an in- 
crease in insurance in force of $389,- 
390,555, and in insurance written and 
paid for in 1917 of $106,084,132. 

The following comparative figures 
show the sources and amounts of in- 


creases and decreases, in the unas- 
signed funds (surplus), of the com- 


panies for 1916 and 1917: 


1916. 1917. 
Gain from loading ........+- $11,274,056 $4,181,818 
Gain from mortality . 55,002,297 69,038,817 


Gain from surrendered and 


lapsed policies ............ 14,378,967 13,958,463 
Gain from interest and 
rents, less amount” re 
quired to maintain reserve 82,571,403 87,427,167 
Loss from annuities ........ 182,832 300,051 
Loss from investments ..... 556,570 12,639,517 
Loss from dividends to pol 
icvholders including net 
inerease or decrease in 
dividend funds apportioned 
and unapportioned .-- 126,879,179 153 486,880 
Loss from miscellaneous 
SOUNDER vsivecevvsceseeccsse Me 701,277 
ee ne 8,881,094 


7,549,918 


75% MARRIED MEN 
It has been estimated that 
the amount of life insurance 
is on the lives of married men with 
dependent families, and under the 
present plans of the War Department, 
this is the final class that will be 
called upon. 


75% of 
written 

















| Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST -STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 








PEACE seccesccscreescecoctosececss Coececccccccescccccccccccccecessoecccccocccececs $ 16,560,439.04 
SOO, escorccnrnscresascccewe $6660606000066s00 000 :teecccssonnsooocessoseececce 14,343,626.28 
Capital and Surplus.....ccccccccccccece brite cantnessesceniredinenewaetineens 2,216,812.76 
ee ene eee slain gab ahinesilin a hlesid anal eicid aire elbae 131,790,562.00 
Payments to Policyholders since Organization ........0.sseccssseeseseeees 19,612,616.08 
ES POPiN 100 PURE SUNINES ON is csiviccies cvckecacssescccontenvoeccses 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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REASON Our 
Policies Sell 


POLICY CONTRACTS contain 
safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 


all provisions consistent with 


State. Our promises are all in our con- 
tract. Good ccntracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


Secretary 


CLAUD T. TUCK 








Address, 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 








PAYMENT OF PREMIUM 

The Supreme Court of South Caro- 
lina in Wood vs. Southeastern Life, 93 
S. E. Rep., 197, has decided a case as 
follows: 

The applicant’s son-in-law, Wood, was 
a sub-agent of a soliciting agent. The 
applicant died suddenly before actual 
payment of the premium had _ been 
made. At the time of his death, the 
policy was in the general agent’s hands. 
It was contended that the premium on 
the policy had been paid by an agree- 
ment between Wood and the agent un- 
der whom he worked, whereby certain 
sums due from such agent should be 
accepted as payment of the premium. 
The court held that whether such was 


the agreement or not, it was imma- 
terial. “The Company was not indebt- 
ed to Simpson (agent under whom 


Wood worked) or to Hipp; so the com- 
pany was not paid the initial premium 
at all, but got for its risk only the im- 
plied promise of Simpson to pay the 
company that which Halcombe (the ap- 
plicant) owed it That transaction 
does not. come within the power of an 
agent to accept payment. * * * Our 
judgment is that there was no payment 
in the instant case.” 











Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 

Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 

Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 


























Established 
1867 











and 





THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


of the Company and the Institution he represents. 
agent’s morale and chance of success. 


in the work of the Union Central 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 


Four big success factors 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL. LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 


their beneficiaries, 


Jesse R. Clark, President. 





resources, and 


The stronger the rear guard, the greater the 


Agency Force are: 


favorable mortality, and economy of management. 


of Cincinnati, O. 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance. 


Provident Income Insurance is easy to sell 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 












































INSURANCE COM 
OF BOSTON MASSACHUSETTS 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








THE MOST VALUABLE POLICY FOR YOU | 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 














Cash Loan ona 
Missouri Policy 





DECISION OF SUPREME COURT 
Loan Agreement Held to Be Valid and 
No Insurance in Force—Court’s 
Opinion 


The Supreme Court of the United 
States has decided the case of The 
New York Life vs. Dodge. This was 
a Missouri policy. 

Under the statute in force at the 
time of its issue, three-quarters of the 
reserve, less indebtedness on account 
of the past premium payments on such 
policy, is required to be taken on lapse 
as a net single premium for tempo- 
rary insurance. In this case a cash 
loan had been made on the policy and 
later premium and interest were de- 
faulted. At the time of the death of 
the insured there was no insurance in 
force if the cash loan could be deduct- 
ed from the reserve, but if not, there 
was extended insurance in force. The 
loan agreement was very specific in 
its provisions that the loan was made 
at the home office of the company in 
New York City, and was to be paid 
there, and the papers in general in 
connection with the loan brought out 
this same point. The Supreme Court 
held that the Missouri statute could 
not prevent a_ policyholder, whether 
without or within Missouri, and al- 
though the policy was a Missouri con- 
tract, from making a valid contract 
for a cash loan on security of the pol- 
icy, if such contract was made out- 
side of the state of Missouri. It, con- 
sequently, held the loan agreement in 
this case to be valid and that, in con- 
sequence, no insurance was in force 
at the death of the insured. 

The Point in the Case 

The point in this case is “that al- 
though the policyholder always re- 
sided in Missouri and did not in per- 
son go outside of that state, he could 
and did make the loan contract outsid® 
the state of Missouri and that the Mis- 
souri statute could not control a con- 
tract made outside of the state. 

In the course of the opinion it was 
neticed that the policy contract con- 
tained a provision that cash loans 


N. Y. FEDERATION PLANS 


Will Start Educational Campaign to 
Tell Public of Magnitude and Im- 
portance of Insurance 


The Insurance Federation of New 
York has issued the following state- 
ment of its plans: 

“The Executive Committee of the In- 
surance Federation of the State of New 
York has decided to inaugurate an edu- 
cational campaign respecting the insur- 
ance business and to acquaint the mem- 
bers of Congress from this state and 
other public officials at Washington re- 
garding the magnitude of the insurance 
business: its relationship to other busi- 
ness. and its necessity in commercial 
and financial transactions; its well 
equipped and highly trained inspection 
service and safety organizations; the 
vast army of our citizens employed at 
the Home Offices and in the field, the 
large amount of detail and intricate 
knowledge of practices necessary for 
its successful operation. It was also 
decided to press home by every means 
on all interested in the business of in- 
surance from the smallest local agent 
to the highest company official, the need 
and value of the Federation movement 
and the necessity of full co-operation 
from all the forces engaged in the busi- 
ness of insurance. 

“The date and place of the annual 
meeting of the Federation was fixed 
at New York City, Saturday October 
26, 1918, as it was believed that a 
large number of the insurance men at- 
tending this annual meeting would also 
wish to attend the annual convention 
of the National Council of Insurance 
Federations to be held at the Marl- 
borough-Blenheim Hotel, Atlantic City, 
N. J., Monday October 28, 1918. A. C. 
Hegeman, chairman of the executive 
committee, was authorized to appoint 
a committee on arrangements and pro- 
gram for said annual meeting of the 
State Federation.” 


could be obtained on the sole security 
of the policy and it was held that this 
“imposed no obligation upon the com- 
pany to make such a loan if the Mis- 
souri. statute applied and_ inhibited 
valid hypothecation of the reserve 
therefor.” 


Nurses and Teachers 
Make Poor Risks 


C. O. PAULEY GIVES EXPERIENCE 


Quotes Special Clause Found to Be 
Necessary—Women More Per- 
sistent Than Men 


Addressing the Mutual Section of the 
Health & Accident Underwriters’ Con- 
ference in Chicago this week, C. O. 
Pauley, secretary of the Central Busi- 
ness Men’s Association, told of his ex- 
periences underwriting women. On the 
whole, he is satisfied that he can in- 
sure women on practically the same 
terms as men, and that experience will 
prove that the premiums need not be 
much, if any, greater. 

Mr. Pauley said that his association 
has restricted its business to profes- 
sional women, and in the case of sal- 
aried women to those earning not less 
than $15 a week, not covering more 
than $25 on a risk. Any company writ- 
ing clerks, factory employes and low 
salaried women should proceed with 
great care. Among women in the pro- 
fessions the feeling of responsibility is 
as high as among men, and the moral 
hazard no greater. The feeling of re- 
sponsibility is lacking in the lower paid 
women. 

Nurses and Teachers Bad Risks 

Mr. Pauley’s association has had un- 
satisfactory experience with nurses, 
because of the risks of their employ- 
ment, long and heavy strain and their 
close relation to the medical profes- 
sion. Says Mr. Pauley: “The applica- 
tion of a nurse is nearly always se- 
cured through the recommendation of 
some physician and the number of op- 
erations on tonsils, for appendicitis, 
gall stones or similar chronic condi- 
tions, all within a few months after 
the policy is issued, are simply appall- 
ing. Yet in every case, both claimant 
and physician insist that the condition 
was acute.” 

Teachers are also unsatisfactory be- 
cause of severe nervous strain, result- 
ing in vacation claims following re- 
laxation. A special form for teachers 
at a higher rate was recommended. On 
the other hand women are not so much 


given to athletics or the more strenu- 
ous sport or vacations. They do not 
operate automobiles to any great ex- 
tent as men, nor are they as likely to 
be devotees of the flowing bowl. Death 
and dismemberment claims among wo- 
men are few. 
Special Clause Used 


Mr. Pauley is giving women the 
same policy as men at the same rate. 
The policy contains this provision, “If 
the insured be a woman the insurance 
under this policy shall not cover dis- 
ability due, wholly or partly, to a dis- 
ease of organs of the body not com- 
mon ito both sexes.” At first he used 
the wording commonly used, simply pro- 
viding that the policy did not cover 
disease not common to both sexes. It 
was found that such a wording meant 
nothing. Practically there are no dis 
eases which are not common to both 
sexes. 

Settling claims on women is often 
difficult, because they fail to realize 
the contractual relation with the com 
pany. On the other hand women are 
more persistent policyholders than men. 





DE GROAT ON IMAGINATION 
The Faculty Which Makes the Posses- 
sor Go So Far Ahead of His 
Fellows 








In discussing “Imagination” F. E. De 
Groat, of the Mutual Benefit in Boston, 
said recently: 

“I believe the human intellect is bet- 
ter and more divinely used when it is 
permitted to reach out beyond its own 
environment. I believe it is the im- 
aginative faculty that most widely sep- 
arates the higher from the lower orders 
of ability among men in our business. 
It is the possession of the imaginative 
faculty which in the final analysis con- 
stitutes that slight line of demarcation 
between true greatness and mediocrity; 
it is precisely this faculty which dis- 
tinguishes the solicitor of life insurance 
from the mere canvasser of life insur- 
ance. In short, imagination is one of 
the greatest forces making for success 
in life insurance agency work.” 

Mr. De Groat’s article was furnished 
to Mutual Benefit agents in “The Peli 
can.” 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field. 

Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





work alone. Wherever he may be, he 


Our enviable record for service in 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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7 Book Increase His Income and General Efficiency In surance Company 


The Superintendent of 

The Value Agencies of the New York 

of Life recently received a 

Literature letter from an_ agent, 

reading: “The Company 

does not get out enough literature.” 

The superintendent promised to look 

into the matter. He did and these are 
his reflections: 

“Upon investigation I found that we 
were getting out a variety of pamph- 
lets and leaflets, if anything too many, 
in my judgment, as, after all, the best 
written literature in the world won't in- 
sure a man. You must see him per- 
sonally. Many a good prospect has 
been lost because an agent mailed or 
gave him a piece of literature instead 
of interviewing him. 


“The more I look into the matter the 
more I am convinced that the only two 
documents needed to sell New York 
Life policies are the detailed statement 
and the sample policy. With the de- 
tailed statement in your pocket you can 
walk into any man’s office feeling that 
you represent one of the largest finan- 
cial institutions in the world and you 
can quickly interest anyone by show- 
ing him the financial transactions of 
this billion-dollar mutual Company. Run 
over the income account. How many 
institutions in the world have incomes 
of over 146 millions per annum? Show 
the tremendous disbursements to policy- 
holders. Then turn to the detailed list 
of assets. Where can euch a list be 
duplicated? And then run over the lia- 
bilities and show how we have set 
aside over 40 millions in special re- 
serve and surplus funds for the pro- 
tection of our policyholders. 

“T don’t believe there is a New York 
Life man anywhere who if he will sit 
down and spend half an hour reading 
the detailed statement won’t get up 
again a stronger and more efficient 
salesman, 


“Then take the other great piece of 
literature, the policy itself. (We issue 
this in miniature for field use.) Read 
it over carefully. Have you ever seen 
a more liberal document? I have be- 
fore me now an Ordinary Life policy 
with Disability and Double Indemnity 
Renefits. There, right on its face, is 
an agreement to pay $10,000 to the 
beneficiary in event of the insured’s 
death, or in event of accidental death 
$20,000, and in addition to these ben- 
efits, it guarantees a life income of 
$1,000 per annum in event of total and 
permanent disability! 


“Turn over to the next page. There 
you will find how dividends may be 
applied, also the loan and surrender 
values of your policy. And then on 
the last page don't overlook the pro- 
tection provided in additional insurance 
to protect loans. Notice further under 
Section six that you have the privilege 
of changing to any other plan with a 
higher premium and without medical 
examination. Also additional methods 
of settlement contained in section 
seven, which gives you the opportunity, 
by mere indorsement on the policy, of 
leaving your wife an income for life. 

“When you go to see your prospect, 
take along a detailed statement and a 
sample policy, or better still, an actual 
policy that you have written on some 
one’s life, and you have the two great- 
est documents in the world with which 
to convince that prospect of his im- 
mediate need of life insurance. 


“IT earnestly urge each agent of the 
Company, old and new, now and then 
to take a quiet half hour and study 
again and again the detailed statement 
and sample policy.” 


An agent of the Massa- 


Review chusetts Mutual Life is 
Your Past quoted in “The Radiator” 
Work about his methods. He 


says: 

To get a clear idea of how insurance 
is best secured let us each review our 
past work year by year, and month by 
month, and see how we did do it. I 
think all of you who have been in the 
business a good many years and have 
written a large number of good _ poli- 
cies on good men will, as you look 
back over the years and review the 
cases in your mind, agree with me 
that a considerable percentage of these 
cases were brought to you, or suggested 
to you, or made possible to you by 
satisfied policyholders, by friends and 
business acquaintances, attorneys, ete., 
because they believed you to be excep 
tionally well prepared to render them 
and their friends good service, and that 
acting on these leads you secured the 
business by being well prepared. And 
you will find that another considerable 
percentage of your good cases were 
secured because of your ability to get 
and hold the attention of the men and 
women whom you believed should have 
insurance, by presenting good things 
that you understand clearly in an at- 
tractive way. That has certainly been 
my experience. Out of some ten mil- 
lions of personal writing, during the 
last twenty-five years, as nearly as I 
can recall, fully twenty per cent. was 
in fifty or sixty policies of twenty 
thousand or more each, of which there 
were at least twenty policies of fifty 
thousand or over. Having written a 
large policy in an establishment you 
are put in a much better position to 
reap a harvest of small ones. It pays 
to be well enough prepared to land the 
big ones. Those who say they have 
no competition, I believe, are mistaken. 
In practically every case, every day, 
all day, we are all competing with 
men’s inertia, with their preconceived 
notions and preferences for this or 
that Agent, Company, or fraternity. In 
practically every large case the ap- 
plicant considers more than one Com- 
pany, but being supremely prepared we 
may sweep all competition aside so 

















Metropolitan Life Insurance Company 
Home Office Building 





(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . , .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
DOINGION 0.0 6:0:0.00's stccn00scteee 
It stood first in the world in amount 
of insurance placed in 1917 
See eer er were . -$791,060,002 

It stood first in the world in gain 
in insurance in foree in 1917 
Video he dreeweie wee. 6 ag 

It stood first in the world in gain in 
income in 1917..... -$40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 














easily that we are scarcely conscious 
that it exists; but weak agents lose 
in competition with agents of even far 
inferior Companies when represented 
by strong agents, and they also lose 
endless cases where there is no com- 
petition, by failing to bring out vividly 
enough the attractive features of their 
proposition. No case is hopeless to an 
agent who is supremely prepared when 
his opportunity comes. I would like to 
give you a history of a number of cases 
that to most agents would have been 
hopeless and abandoned, but which I 
went at with glee and won easily. The 
amount and kind of preparation that 
is desirable depends upon what you are 
preparing to do. A man preparing to 
be a good lawyer, good doctor or ex- 
pert surgeon, takes a four-year college 
course, then several years in medical 
or law school, hospital practice, etc., 
before he hopes to earn a dollar or is 
licensed by the State to even try. No 
one likes to be served by a dentist, 
doctor, lawyer, mechanic, or artist who 
does not know his business—-nor by a 
clerk who does not know his stock 

nor by an agent who does not know 
his business fully and completely. A 





Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, 


NEW YORK CITY 











building contractor does not make the 
same preparation to build a hovel that 
he does to build a splendid home. What 
are you planning to build? If you are 
preparing to make your whole social 
and business life your fortune, your 
usefulness and your happiness depend 
upon your success in serving the in- 
suring public; then, in that case, I im- 
plore you, “be supremely prepared 
when your opportunity comes,” and be 
assured that “opportunity will then 
wear a beaten path to your door.” To 
be supremely prepared there are only 
two things we need to know thor- 
oughly—-first: “Life Insurance’’-—sec- 
ond: “Man.” The first, any one with 
a healthy well-trained mind and body 
can, with a little help, do in a few 
months. The second, few of us, un- 
aided, can do in a lifetime. So, as 
“the greatest study of mankind is man,” 
let us go to the greatest minds of his- 
tory, who have studied and understood 
man superlatively well, for our facts, 
and accept their conclusions and words 
literally—as from an oracle—and act 
on them as on the commands of a 
master. Those who have risen to the 
highest rank in their particular work, 
such as artists, musicians, engineers, 
etc., have, as a rule, in some sense, 
gone to school to great minds, which 
have preceded them. Then let us go to 
school tp the greatest minds in his- 
tory and make our own the thoughts 
and sayings of Shakespeare, Bacon, 
Spencer, Chesterfield, Tolstoy, Goethe, 
Ruskin, Newton, Edwin Arnold, Robert 
Burns, Emerson, and the Biblical writ- 
ers, and use them in our everyday life 
and work. 


MANUFACTURERS BUY GROUP 


Some July Writings of The Prudential 
—Concerns From California to New 
York—Prudential Group Sales 


July sales of Group Insurance by The 
Prudential Insurance Company included 
the following: 

M. Hefti, West Hoboken, N. J., em- 
broidery manufacturers; the Calvert 
Bvilding & Construction Co., Baltimore, 
building; Atlanta Paper Co., Atlanta, 
Ga., paper manufacturers; Proctor, Elli- 
son & Co., Elkland, Pa., tanners; Amer- 
ican Electrical Works, Phillipsdale, 
R. I, manufacturers wire; Louisville 
Bcdding Co., Louisville, Ky., manufac- 
turers bedding; Puritan Cordage Mills, 
Louisville, Ky., manufacturers cordage; 
Atlas Silk Hosiery Co., Paterson, N. J., 
manufacturers silk hosiery; Main Belt- 
ing Co., Philadelphia, manufacturers 
canvass belting. 
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Speeches at Health and Accident 
Conference, Chicago, This Week 
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To Meet Competition 
Of Life Companies 


CONFERENCE PRESIDENT’S VIEW 








Says Time for Getting Monthly Pay- 
ment Disability Business in Large 
Volume Has Passed 





President A. E. Forrest, of the Health 
& Accident Underwriters’ Conference 
made an illuminating reference to the 
entry of life insurance companies into 
the accident and health insurance busi- 
ness. He said: 

“Life insurance companies are turn- 
ing to the accident and health business 
as a natural part of their service to 
the public. During the past year a 
very considerable extension in that 
direction is noticeable—sufficient to 
warrant the conclusion that we shall 
soon have competition that will cause 
us to take stock of our business and 
count the cost of its every detail. 

“We must assume that life companies 
are drawn into the general sale of 
accident and health policies solely for 
the purpose of better serving their life 
clientele, as it is patent that no profit 
can be derived from the casualty un- 
dertaking. On the contrary a drain on 
the funds of holders of life policies 
may be expected—if the venture is un- 
dertaken in the ordinary way. 


To Hold the Business 


“Written in conjunction with life in- 
surance accident protection will natu- 
rally carry but a small renewal com- 
mission. To meet this competition will 
call for the devising of some way of 
holding our business without incurring 
the present outlay for collecting re- 
newal premiums. This is a question 
that must interest all of us as it must 
be solved even though companies should 
come to a full appreciation of the value 
of close co-operation. 

“The collection system that is costly 
must be replaced by a plan which will 
bring renewal premiums to the home 
office at an outlay not larger than that 
attaching to life insurance.” 


Must Keep Up Service 


Mr. Forrest carried on his idea of a 
“Win the War Convention” in his an- 
nual address. He considers it of great 
importance that there be no let-down 
in the improvement in service to the 
public. The conditions after the war 
will call for the best there is in every 
organization. Mr. Forrest said that 
then the whole world will be plastic, 
in a measure socialistic, and “if we 
are to retain our individualism and 
preserve the business we have built 
and made a useful public servant we 
must then be ready to assert our rights, 
as we never have, up to the present. 
Our watchwords should be efficiency, 
service and economy and our slogan, 
down with State aggrandizement!” 


The source of the not altogether well 
defined agitation for compulsory state 
insurance was called to mind. Organ- 
ized labor has appointed a committee 
to investigate. Every insurance man 
should learn all he can about these 
state schemes and pass his knowledge 
on to the public, which knows little 
or nothing concerning them. Quoting 
Mr. Forrest again: 

“Insurance men must take their stand 
with all business men in combating the 
isms that accompany and especially 
that follow every great war.” 

Agents were urged to enroll in the 
Federation movement. 


(Continued on page 19) 


Prevention Work 
And Education 


FREDERICK RICHARDSON’S TALK 





Insurance Men to Prevent Sickness and 
Convince Insured of Righteousness 
of Insurance 





Frederick Richardson, United States 
manager of the General Accident, made 
one of his customary good talks, this 
one on “The Education of the Assured 
as a Progressive Factor in Insurance.” 
Addressing the Health & Accident Un- 
derwriters’ Conference he suggested two 
lines of advance—sickness prevention 
and popularization of insurance. 


In this work of education the speaker 
declared that the insurance men may 
consider themselves pioneers in a work 
that emancipates men from degrading 
forms of dependency. Also, they should 
be committed as an organization to the 
task of advancing the Sickness Pre- 
vention movement. By educating policy- 
holders in simple rules of hygiene, de- 
veloping in suitable centres an ade- 
quate medical service for the treatment 
of minor ailments that might other- 
wise become serious, and associating 
themselves and their agents in an ac- 
tive way with whatever public cam- 
paigns may be started to further the 
movement, they shall be doing some- 
thing to fight the suggestion that they 
are not able to cover the field by their 
efforts, and that, therefore, some com- 
pulsory form of insurance is needed. 

Mr. Richardson pointed out that it is 
to meet the needs of the people who 
inhabit mean streets and inelegant 
houses that the commerce and traffic 
of the world is mainly directed, rather 
than the requirements of the less nu- 
merous and more affluent classes. 

What Causes Lapses 

He said there is no difficulty in sell- 
ing insurance of any kind to a person 
who feels that he cannot be happy until 
he gets it; that the creation of a de- 
mand is the first step in the distribu- 
tion of any commodity. The workers 
must be made to feel too that to be 
insured against loss is to be free, in 
large measure, from economic distress 
due to illness or accident; that unless 
they take this precaution they and their 
class will be subjected to a new form 
of slavery. They must be shown that 
they and their children will be com- 
pelled to accept a system of enforced 
patronage and enforced class inferior- 
ity. 

“One reason,” said Mr. Richardson, 
“that we have so many lapses is because 
we have failed to awaken our policy- 
holders to a fervor or conviction as 
to the righteous of being insured. Until 
this is done the business will lose its 
clients about as fast as it gets new 
ones. This is why an educational cam- 
paign is needed to popularize insurance 
for men and women alike.” 

Mr. Richardson declared that some- 
thing decisive should be done to pre- 
vent switching. 

Distribution of Leaflets 

The speaker favors sending a mem- 
orandum to each new _ policyholder 
pointing out the value of his contract 
and the reasons why he should pre- 
serve it in full force by keeping up 
the regular payment of the premiums; 
also warning him against any tempta- 
tions to transfer his insurance to an- 
other company. Possibly he will pass 
this message along to his fellows and 
thus become the center of a circle of 
influence. It was also suggested that 
through the Conference, its members 








Missouri State Life Policies Rich In Selling Points 
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Facts— 


Home Office, St. Louis, Missouri 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 























| Extracts from Report of Examination of 


By the State of Texas, June 28, 1915 
| **It is noteworthy that this Company was organized without any promotion expenses.*’ 
‘I beg to report further that I find the Company in excellent financial condition.” 


“‘The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 











More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 








RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
ere men who can place policies as 
well as write applications, and whe know 
how to be successfully active. Always 
an opening for real workers, 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL. 














might be furnished with educational 
leaflets to be regularly § distributed 
among their policyholders. 


Two Reasons For Delinquents 
Another point made by Mr. Richard- 
son is that there are only two reasons 
why any members of the working- 
classes are unable to avail themselves 
of the benefits of insurance. Either 
they cannot afford to pay for them or 
they are not desirable risks. These 
are the individuals who need to be 
studied by the sociologist and the med- 
ical investigator. All the rest either 
insure or have not yet been educated 

enough in the need for insurance. 
Mr. Richardson asked: “By what 
right function of government is the 
state entitled to demand that I deposit 


(Continued on page 18.) 
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HENRY FORD’S DEFEAT 

The defeat of Henry Ford on the 
Republican primary ticket for United 
States Senator does not indicate that 
any one faction in this country, no 
matter how powerful, rules supreme in 
politics. This country is united on one 
platform and one only: make as com- 
plete and as speedy a job as possible 
in winning the war. 


SALESMANSHIP 
Of all the letters and articles re- 
ceived by The Eastern Underwriter in 


connection with its Life Insurance 
Salesmanship Edition not one breathed 
a pessimistic note, a highly significant 
fact in view of the number of leading 
producers who had a hand in the mak- 
ing of this number. If there is any 
feeling of discouragement in the field 
at the present time it certainly is not 
indicated in any of the collection of 
real stories from seats of the selling 
campaigns. Any limitation of curtail- 
ment of the prospect list can be matched 
by larger policies and intelligent sales- 
manship. This is no time for the hit 
or miss style of selling; for underesti- 
mation of the buyer's ability; for con- 
centration in a limited sphere. It is 
the day for the agent with imagination, 
resource and ability. 

A great many agents, who unfortu- 
nately view life from the confines of 
a narrow groove, are deprived of their 
fair share of production because they 
cannot adjust themselves to changed 
conditions. They do not understand 
the way bigger men think and feel. 
The psychology of this is aptly out- 
lined in L. A. Cerf’s article on the 
qualifications of a million dollar writer. 
His article can be read to advantage 
by agents who are not ambitious to 
reach the high figure fixed by Mr. Cerf, 
but who, nevertheless, should have a 
higher standard than that which they 
are at present trying to reach. The 
stories in this issue of actual experi- 
ences with difficult cases present prob- 
lems which confront all agents, but in 
these chronicles the problems are met 
successfully, so the narratives should 
be of value to all agents, 

It is interesting to know that in this 
day and generation there are still some 


people who feel that life insurance 
salesmanship does not agree with the 
religious principles of a certain type 
of prospect. Yet, two of the experi- 
ences in this issue tell of agents en- 
countering such objects, but clever 
agents did not find it difficult to meet 
and overrule these objections, as was 
proven by the successful results of 
their canvass. 

In the issue will be found stories 
which interest the agent in the rural 
community as well as his brother in 
the city. Lloyd Beeghly’s little talks 
to farmers are particularly noteworthy 
as striking a novel bit of salesmanship. 


FARM LOAN INVESTMENTS 

Extracts from the report of George 
T. Wight, secretary and manager of the 
Association of Life Insurance Presi- 
dents, on the farm mortgage loan in- 
vestments in war time of life insurance 
companies were widely printed in the 
daily newspapers. He forcefully shows 
that the collective force of these life 
insurance funds, made up of the small 
savings of many individuals have been 
a potent factor in the commercial and 
industrial development of the nation. 


Lieutenant William H. Comrie, who 
before going into the army was a 
special agent for the Hartford Fire, was 
severely wounded in action in France. 
Lieutenant Comrie received his com- 
mission at the First Officers’ Training 
Camp at Fort Snelling, Minnesota, last 
summer, and was sent across in Sep- 
tember. ‘Upon his arrival in France 
he was transferred to Company I, Ninth 
United States Infantry, which he has 
commanded for several months past. 
This company fought at Chateau- 
Thierry and assisted in the capture of 
Caux. The flags of the company have 
been decorated twice wih the French 
war cross, this company being the first 


American company to receive this 
signal honor. 

co * ” 
Griffin M. Lovelace, Superintendent 


of Agencies of the Connecticut Mutual, 
Mrs. Lovelace and family, are at their 
summer home at Double Beach, Conn., 
for August and September. 

. . = 


Edward L. Duncan, superintendent 
of the Burglary and Plate Glass De- 
partment of the Hartford Accident & 
Indemnity Co., is spending his vacation 
at the Sheldon House, Pine Orchard, 
Conn. Mr. :Duncan has become an en- 
thusiastie golfer. 

os « 


Miss Mary A. Rees, daughter of vice- 
president Henry E. Rees of the Attna, 
has enlisted in the Red Cross Canteen 
Service. Her brother, Henry Rees, is 
in training for service in the United 
States Army. 

* + . 


James M. Woodhouse, formerly gen- 
eral agent for Indiana for the Phoenix 
Mutual, has moved to Hartford and 
become associated with Clayton W. 
Welles, manager of that company in 
Connecticut, Rhode Island, and Western 
Massachusetts. 

* * 

Phil M. Leakin, accident claim ex- 
aminer of the AStna Life Insurance 
Company, is on a business trip through 
the middle west. “Phil” has just been 
appointed a captain on the staff of 
Colonel Charles W. Burpee of the Con- 
necticut State Guard. 

+ + * 


John C. O’Brien, formerly of the 
tna Life, has been wounded in France. 
His right shoulder was struck by a 
fragment of shrapnel. 





DR. LEE K. FRANKEL 


Dr. Lee K. Frankel, third vice-presi- 
dent of the Metropolitan Life, has been 
made a member of the advisory com- 
mittee of the War Risk Bureau. He is 
also a member of the Committee on Co- 


operation, American Red Cross, and 
the Mayor’s Committee on National 
Defense. 


* *” * 


John J. Crowley, formerly with the 
Travelers, and now with the War Risk 
Bureau where he has been one of 
Mr. McAdoo’s right hand men, is also 
a captain in the army now. In the 
current issue of ‘Forbes’ Magazine” 
Captain Crowley is given credit for 
“organizing the personnel of the Bureau 
with exceeding ability and at large per- 
sonal sacrifice.” Captain Crowley left 
Hartford June 11, 1917, where he had 
been appointed by Sectretary of the 
Treasury William G. McAdoo, as assist- 
ant to the newly-formed bureau of 
war risk insurance. After taking up his 
new duties in Washington he was given 
a commission as captain in the United 
States Army. Captain Crowley is a 
Hartford boy. He attended the Hart- 
ford Public High School, and after com- 
pleting his studies became connected 
with the Travelers Insurance Com- 
pany. In fifteen years he climbed until 
at the time of his selection for service 
in Washington, he was in charge of the 
actuarial division of the accident de- 
partment. When the establishment ot 
the bureau of war risk insurance was 
authorized by Congress, the secretary 
of the treasury wrote to President Louis 
F. Butler of the Travelers, asking him 
if he could recommend a_ competent 
man to take charge of these new fea- 
tures and assume title of assistant to 
the director. Mr. Crowley was eug- 
gested, and Mr. Butler released him 
from service in the company that he 
might give his aid to the Government. 
His many friends in Hartford are 
pleased that their predictions of suc- 
cess in his new field of endeavor have 
been realized. 

* * + 

R. Perry Shorts, vice-president, of 
the Massachusetts Bonding, Saginaw, 
Mich., deserves much credit for the 
rousing patriotic address he delivered 
before the Health & Accident Under- 
writers’ Conference in Chicago. It was 
full of the ring of true patriotism. He 
chose as his subject, “Service—The 
True Measure of American Manhood 
Today.” 

ok * * 

Perry H. Cornwall, of the claims 
department of the Hartford Accident 
and Indemnity Co., is touring Cape Cod 
with his family. 





Frank J. Wallace will be welcomed 
in New York to which point he has 
been transferred from San Francisco 
by the Ocean Accident & Guarantee. 
Mr. Wallace has been resident manager 
on the Pacific Coast, and in New York 
will act as an underwriter in the Met- 
ropolitan department, devoting especial 
attention to compensation. Plans for 
this change were made in June, 1917, 
when Mr. Wallace became manager of 
the San Francisco office, with the un- 
derstanding that later he would go to 
New York. He is returning to a fa- 
miliar field for he was located in the 
Eastern metropolis before going to the 
Coast. Seven years ago he became 
casualty manager for the United States 
Fidelity & Guaranty, doing good work 
in that position. When the United 
States Fidelity & Guaranty retired from 
the compensation business Mr. Wallace 
engaged with the Ocean. 

* * * 


Oscar C. Le Bart, a successful agent 
of The New England Mutual in Boston, 
who two years ago was a teller in a 
large trust company, is in France with 
the Y. M. C. A. 

* . * 


James B. Whiton, dean of the New 
York Branch office of The New Eng- 
land Mutual Life, was graduated from 
Williams College in 1884, and after 
spending several years in mercantile 
life, entered the service of the New 
England Mutual. Of his work that 
Company’s valuable paper, “The New 


England Pilot,” says in its current 
issue: “He has been with us continu- 


ously since 1897 and is now dean of the 
New York Branch Office. Further than 
this, he is one of its largest producers 
—a record that he has been building 
up consistently all these years. For 
some time he held the responsible posi- 
tion of agency cashier, but realizing the 
much broader scope of field work, he 
made the choice whose wisdom time 
has so fully demonstrated. Mr. Whiton 
has given the Company the most sin- 
cere loyalty. He is a man of wide in- 
terests that have developed steadily 
with his growth in years and experi- 


ence.” 
a oa * 


Paul B. Hamilton, son of the general 
agent of the New England Mutual Life 
in Fort Riley, Kan., is in France with a 
Base Hospital Unit. 

. . e 

David A. Holloway, general agent of 
the New England Mutual Life in Mont- 
gomery, is the Red Cross associate di- 
rector of the Bureau of Personnel for 
Montgomery County, Alabama. 

La a a 

T. Bertrand Graham, assistant man- 
ger of the Ordinary Department of the 
Metropolitan Life, has been made a 
captain in the army and is attached to 
the Finance Division of the Quarter- 
master’s Department. 

(His work as a life insurance man has 
been of the highest class, as he is not 
only an all-around life insurance _ man 
but knows how to communicate his 
ideas to others. A book which he wrote 
explaining Metropolitan Life contracts 
has been widely read by agents and 
suggestions therein followed. 

He is a brother of William J. Graham, 
of the Equitable Life Assurance Society. 
These brothers were high school stu- 
dents in Louisville where they stood 
so high in mathematics that the presi- 
dent of an industrial life insurance com- 
pany in the town hired them. They 
showed immediate aptitude for actu- 
arial and other life insurance work and 
have been making st°ady progress in 
the insurance business ever since. 
When the Metropolitan re-insured the 
Louisville Company T. B. Graham came 
here and remained with the Metropol- 
itan until last week when he went to 
Washington. 
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FIRE INSURANCE DEPARTMENT 





Clark With Darby, 
Hooper & McDaniel 


WILL HAVE CHARGE OF LOSSES 


General Adjuster of Norwich Union 
Goes With Metropolitan Agency 
on September 1 


Alvin D. Clark, for the past six years 
general adjuster of the Norwich Union, 
will assume charge of the loss adjust- 
ments of the Darby, Hooper & Mc- 
Daniel agency on September 1. 

Previous to his connection with the 
Norwich Union, Mr. Clark for two years 
had been at Atlanta for the General 
Adjustment Bureau and had also been 
attached to the loss department of the 
Home Insurance Co. for five years, with 
which Company he started and where 
he was associated with Clarence Mc- 
Daniel, of the Darby, Hooper & Me- 
Daniel agency. 

With Darby, Hooper & McDaniel, 
Mr. Clark will handle the metropolitan 
losses of the Caledonian, Insurance 
Company of North America, Alliance 
and Century, for which companies the 
agency is metropolitan agent. 





WILL WRITE AUTOMOBILE 





Potomac Fire Preparing to Handle Fire, 
Theft and Collision Lines—Will 
Follow Conference Rules 





The Potomac Fire, of Washington, 
D. C., is preparing to write fire, theft 
and collision lines on automobiles. Con- 
trol of that company lies with the 
General Accident, Fire & Life, of Phil- 
adelphia. The General Accident is not 
a Bureau company. It also writes auto- 
mobile collision, property damage and 
liability. In order that the Potomac 
might join the Conference it would be 
necessary for the General to enter the 
Bureau. However, it is understood that 
the Potomac intends to follow Confer- 
ence rules and rates. 


E. C. McCOLLEY MAKES CHANGE 

Eugene C. McColley, special agent of 
the Law Union & Rock, has resigned 
to go with Beidler & Bookmyer, Phila- 
delphia, as secretary to Mr. Bookmyer. 





GOVERNMENT TOOK SPACE 

The United States Government has 
taken the top floor of the building in 
Pine street occupied by the Caledonian 
and the company has had to hurriedly 
accommodate itself to the curtailment 
of space resulting from the Govern- 
ment’s necessities. 


OSCAR V. BARGER DEAD 


Local Agent of Peekskill, N. Y., For 
Generation and Represented 
Twenty-Seven Companies 


Oscar V. Barger, local agent at Peek- 
skill, N. Y., died last Saturday from a 
complication of illnesses after a long 
confinement at the Peekskill Hospital. 
The funeral was held at his home in 
that city on Tuesday and was attended 
by a large number of insurance men 
both from New York City and other 
parts of the State. Mr. Barger is sur- 
vived by two sons who have already 
taken over the business under the firm 
name of Oscar V. Barger’s Sons, as re- 
ported in The Eastern Underwriter of 
August 2. 

Mr. Barger for a long term of years 
was president of the Westchester 
County Board of Fire Underwriters and 
has always been active in agency ac- 
tivities. He has been a local agent in 
Peekskill for a generation and more, 
having taken over the old agency of 
Barger & Powell, and at the time 
of his death he represented twenty- 
seven of the best companies in the 
business. 


L. M. IRVING JOINS Y. M. C. A. 


Well-Known Malone Agent Preparing 
at Columbia University—Will Sail 
Soon 


Lewis M. Irving, a well-known insur- 
ance agent of Malone, N. Y., and an 
active member of the local agents’ as- 
sociation, has been accepted for appoint- 
ment as a Y. M. C. A. secretary abroad 
and will report for special instruction 
at Columbia University Sept. 10th to 
prepare himself for service overseas. 
Mr. Irving was for years a prominent 
member of Co. K, Malone, with which 
his son entered the Federal service. 
His son, Heywood Irving, is a sergeant. 

During his absence his insurance 
business will be continued by Mrs. 
Irving and the competent force which 
the office employs. 


USE OF $50 DEDUCTIBLE 
Question As to Whether This Clause 
Should Be Applied in District of 
Columbia 


Washington, D. C., is the only ter- 
ritory not now affected by the new 
automobile rules and rates recently put 
into effect. The question has arisen 
as to whether Washington agents should 
issue the new $50 deductible cover on 
automobile risks. The opinion of the 
Conference is that there is no objec- 
tion to using the $50 deductible there 
if the present rules and rates for that 
cover are adhered to. 
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CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 





FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE i] 
RENTS LIGHTNING TOURIST BAGGAGE 

PROFITS EXPLOSION SPRINKLER LEAKAGE 

HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 


FLOATERS LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


Alfiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


























Sire Insurance Co. td. 
OF LIVERPOOL, ENGLAND. 
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. 65th Annual Statement 
EIS REL AN. $5,574,008.60 
DEN éiendvevesesexenpanpennnes 2,923,025.51 
a BOGE . cccckveddennicensacssescusene 500,000.00 
Conflagration Surplus ...........+. 250,000.00 
of Wetertovwu.T.4. Surplus to Policyholders.......... 2,650,983.09 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 

. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 



















THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF /PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CQ. OF PROVIDENCE, R. I. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, oy - 
COMMERCE INSURANCE COMPANY OF ALBANY, 

MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 
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“Five or More Cars” 
Rule Will Be Used 
“DRIVERS” RU LE TO BE DROPPED 


Provides Automatic Protection on 
Large Automobile Risks, at Full 
Manual Rate 





On or after October 1 
More Drivers” rule in 
surance is to be eliminated. The fol- 
lowing “Five or More Cars” rule is 
substituted in lieu thereof and becomes 
effective immediately: 

Where an assured owns five or more 
commercial automobiles and/or private 
type cars used for business purposes 
and desires coverage for liability .in- 
surance (with or without concurrent 
P.D. and/or collision insurance) on 
all such automobiles owned by said 
assured at all times during the policy 
term, a policy may be written specify- 
ing (by factory number) each such 
automobile owned by said assured at 
date policy becomes effective and pro- 
viding that all such automobiles pur- 
chased thereafter shall be automatically 
covered on a pro rata premium basis 
and that automobiles disposed of shall 
be automatically cancelled off on a pro 
rata premium basis and that notices 
of said purchases and disposals shall 
be immediately transmitted to the com- 
pany on printed “Change Slips” pro- 
vided for that purpose. An endorse- 
ment to the following effect shall be 
used: 

In consideration of premium herein provided 
ind of the assured agreeing to carry personal 
injury liability insurance with this company 
on all commercial and private type automobiles 


ised for business purposes owned by him dur 
it is understuod 


the “Five or 
automobile in- 


ing the term of this policy, ! 
that the policy subject to its provisions and 
limits covers all such automobiles operated 


policy. 


purposes described in the 
automobiles 


for the 


Ihe assured warrants that the 
described in the within schedule are all the 
mmercial and private type automobiles used 


owned by him 
sum 


S purposes that are 


for busines 
attaches. The 


at the time this insurance 
of the premiums for such described automo- 
jiles as set in said schedule shall be the 
premium for the policy. 

Ihe assured agrees to keep a record of all 
ommercial and private type automobiles used 
for business purposes that are purchased by 
iim during the term of the policy and the 
dates such automobiles are put into use and 
likewise of all such automobiles sold and dis 
posed of during the term of the policy and 
the aan of such disposal, and shall promptly 
report each purchase and disposal to the com 
pany An additional premium shall be due 


each month on 


and put into 


ind payable to the company 


irdditional, wutomobiles purchased 

use by the assured during the preceding 
month (equal to the sum of the pro rata pre 
miums for coverage on each such automobile 
tu the end of the policy term at the com- 
pany’s rate in force at the time of purchase 
as shown on the company’s printed rate sheet) 
in excess of jny pro rata return premium 
allowable for automobiles sold and = disposed 


of during said preceding month. However, i 
the retern premium for automobiles sold and 
disposed of during the preceding month should 
exceed the premium on additional automobiles 
purchased and put into use by the assured dur- 


ine the _precedi iw month, there shall be no 
return of premium to the assured until] ter 
mination of the policy, at which time a final 


shall be made and any premium 
assured in excess of earned pre- 
and anv 
premium paid 
pavable to 


adiustment 
paid bv the 
mivum shall be returned to the 
t ned premium in excess of 
hy the assured shall be due and 
the company. 
It is further 
return premium (nor any 
premium) shall he eranted for suspension of 
coverage on any automobiles laid up for re- 
pairs (or for any reason other than disposal) 
exrent upon the customary short rate can 
n hasis. 

The hooks and records of the assured re- 
lating to the ownership (includine purchase 
and disposal) of automobiles of the assured 
shall he open to insnection st anv reasonable 
time “by anv authorized representative of the 
company 


assured 


understood and agreed that no 
reduction in earned 


Extension of Cover 

If an extension of the automatic cov- 
erage privilege is desired to include 
all commercial and/or private type of 
automobiles used for business purposes 
that are owned by salesmen or other 
employes of the assured and regularly 
operated in the business of the assured 
for the purposes described in the policy, 
this “Five or More Cars” rule may be 
ennlied (to cover the interests of the 
assured only, except fer the private 
cars where the omnibus coverage 


type 


endorsement may apply) providing that 
said employes are specifically men- 
tioned either by name or as a definite 
unmistakable class and that the as- 
sured warrants he will keep an accurate 
record of said employes and their auto- 
mobiles. 
Effect of the Change 

The “Five or More Cars” rule merely 
provides a uniform means of obtaining 
full Manual premium and furnishing 
automatic protection to the large risks. 
It requires the assured to promptly re- 
port each purchase and disposal. The 
fire companies handle this reporting 
for the fire end of the insurance by 
means of so-called “change slips.” One 
colored slip is used for reporting pur- 
chases while another is used for re- 
porting disposals. There is also the 
choice of using the same blank for 
commercial cars as for private pleas- 
ure cars or separate blanks for each. 

It is suggested by the Bureau that a 
company might save time and labor in 
the handling of large risks under the 
“BKive or More Cars” rule if a special 
blank for listing the cars be attached 
to the daily application submitted to 
the home office. Appropriate columns 
may be provided so that all subsequent 
additions and subtractions may be im- 


mediately transferred from the “change 
slips” to the blank. 

The following headings to the col- 
umns are suggested: 

Name of make. 

Number of change slip (if any). 


Specifications for each car listed: 
showing year, model, type of body or 
load capacity, motive power, factory 
number, list price and insurable horse- 
power. 

Territory in 
garaged. 

Date on which coverage commences. 

Date on which car is disposed of dur- 
ing policy term, if at all. 

Premium. 

Return premium, if 


which car is used and 


any. 


COEYMAN TO JOIN ARMY 


Howard S. Coeyman, of the Liver- 
pool & London & Globe, a well known 
automobile insurance man, will soon 


join the National Army. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT.FIRE OF PA. 


CAPITAL FIRE OF 'N. H. 
PERCY B. DUTTON, 





TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


Manager, ROCHESTER 














SCHAEFER 


100 William Street 











GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


& SHEVLIN 


New York, N. Y. 


Phone: 





John 2312 











LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 


AND 


E. F. FLINDELL 
INSURANCE 


CUBA 





1 LISERTY STREET 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 


Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 


NEW YORK | 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 














““STRONG AS THE STRONGEST’ 


The Northern Assurance Go, 


(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1854 


The real strength of an insurance com 
pany is in ¢ egg tenn on of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. mei Vice- President 


E. S. RVIS ‘Secretary 
WILLIAM ornigon. Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 











307 FOURTIi AVENUE 


LOGUE BROS. & CO., Inc. 


Fire— Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA, 











ADEQUATE 
FACILITIES 


ALL LINES 





PHILADELPHIA 


CLARENCE A. KROUSE & CO. 
LOCAL ano GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 





SATISFACTION 
SERVICE 


ALL LINES 








PENNSYLVANIA NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y 


Telephones 2404-5-6-1758-1090 John 














EQUITABLE UNDERWRITERS of New York 
FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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May Send Representa- 
tive to the Philippines 


INSURANCE 
Argentina and Brazil to Be Visited By 
Special Agent Michaels—Banking 

Facilities 


FOREIGN ASS’N 


A meeting of the board of trustees 
ot the American Foreign Insurance 
Association was held in New York yes- 
terday at which the constitution and 
by-laws of the association were finally 
adopted. 

The subject of sending a man to in- 
vestigate conditions in South America 
was discussed and it was proposed that 
the association take advantage of the 
trip now being made to South America 
on behalf of his company by U.O. Mich- 
aels, special agent of the Insurance 
Company of North America. Mr. Mich- 
aels was in New York on Tuesday ar- 
ranging for his passports. He expects 
to sail about September 5 and to re- 
turn about December 1, after visiting 
Argentina and Brazil. 

May Send Man to Philippines 

The board of trustees also considered 
the advisability of sending a representa- 
tive to investigate insurance conditions 
in the Philippine Islands. The _ point 
was made in this connection that the 
laws of the Philippines favor com- 
panies having a deposit under the New 
York State safety fund deposit law 
and the association also has a number 
of attractive applications from’ the 
Philippines. For these reasons it is 
thought that action will probably be 
taken at the next meeting of the asso- 
ciation favoring immediate investiga- 
tion of conditions in the Philippines. 

The board of trustees also decided 
that it would be desirable for the asso- 
ciation to avail itself of the interest 
expressed by American banks and 
bankers with foreign connections in 
the association and their offer of their 
facilities. 


AEROPLANE HAZARDS 


Referred To By Congressional Commit- 
tee on Aircraft Investigation.—Rec- 
ommendations Made 


In the Congressional aircraft report 
the following paragraphs were of inter- 
est to underwiters: 

Your committee in inspecting the aircraft 
plants has noticed the great danger of con- 
struction by fire, owing to hazardous processes 
of manufacture, hasty construction, lack of 
automatic sprinkler, and other fire protection. 

The burning of any of these factories, in 
whole or in part, at this time would be a 
catastrophe, for it would greatly cripple the 
aircraft program. 

We urgently recommend that the _ require- 
ments of the Fire Prevention Bureau of the 
National Council of Defense, composed of fire 
insur.nee experts, for better fire protection in 
these factories be made immediately compul 
sory by the Director of Aircraft Production, 
ind that a stipulation be inserted in future 
contracts compelling a compliance with such 
recommendations 


ASBURY PARK CHANGE 

William P. Sherman, former treas- 
urer of the T. Frank Appleby Company, 
Asbury Park, N. J., has been made 
manager of Pawley & Co., an Asbury 
Park insurance agency. Mr. Sherman 
went with the Appleby agency in 1904. 
He was former secretary of the As- 
bury Park Public Grounds Commission. 


Can Organize New 
Insurance Companies 


CAPITAL COMMITTEE’S ATTITUDE 


Rumor Unfounded That Committee 
Has Ruled Against New Marine 
Insurance Companies 


A rumor was current along Beaver 
Street this week that the Capital Issues 
Committee of the War Trade Board, 
which passes on new corporations of 
every kind before they are permitted 
to commence operations, had made a 
ruling to the effect that no new marine 
insurance companies would be passed 
by the committee. The Eastern Under- 
writer investigated this rumor and 
found it to be unfounded. 

The Capital Issues Committee in the 
past two weeks has approved of two 
new marine insurance companies, the 
Trans Marine Insurance Co, and the 
Washington Marine Insurance Co., and 
word is expected soon that the com- 
mittee has approved the organization 
of the Hudson Insurance Co., of New 
York, which is identified with the Svea 
Fire & Life. . 

It is reported, however, that two fire 
and marine companies being organized 
in the West were not approved by the 
committee, One of the companies was 
said to be organizing in Milwaukee and 
the other in Chicago. 

The object of the committee in pass- 
ing on new companies is apparently to 
base its judgment on whether the com- 
panies are being formed for permanent 
exploitation by responsible parties or 
whether they are temporary only. 


A BIG MEETING 


All Interests in Insurance To Be Repre- 
sented At Convention of Insur- 
ance Federation 


The convention of the Insurance Fed- 
eration which is to be held in Atlantic 
City the last week in October is to be 
an important gathering of the insur- 
ance interests at which great national 
questions are to be discussed. An at- 
tempt will be made, it is said, to have 
men present representing every phase 
of insurance. 

It is too early yet to describe the 


plans of the meeting, but it is the gen- 


eral opinion that one result will be to 
present insurance in the favorable light 
to which it is entitled by reason of the 
work which the insurance interests 
have contributed to the government, 
and, also, the sympathy which the lead- 
ing men in insurance have extended to 
the Government. In no sense of the 
word will it be a “protest” meeting of 
any kind. 

Among the visitors to New York this 
week was Counsel Turner of the Fed- 
eration. Beyond saying that the meet- 
ings would be of extreme importance 
and that the best thought in insurance 
will be represented he did not care to 
be quoted. 








Greater Capacity for Local Agents 











Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 
DENVE 


NEW YORK SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


“‘The Best there is in Insurance Service’’ 
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Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York | 








wxceptional Facilities for Writing 
Business Throughout the United States 








Conservative -- 


ASSET | 
a $950,505.65 | 
Stocks and Bonds................ 302,499.50 | 
BO SOD <indsesceSesncTewssece 103,540.90 | 
Cash in Office and Banks....... 162,884.18 
Interest Due and Accrued...... 16,915.50 | 
wt. en rea 392.50 | 
Agents’ Balances ................ 180,375.54 | 
Collateral Loans ............000. 32,643.75 | 
Re-insurance Losses Due from 

Other Companies .............. 858.52 
$1,750,616.04 | 


EDWARD HEER, Vice-Pres. & Secy. 





THE HUMBOLDT FIRe INSURANCE co. 
Statement psc 1, 1918 


A. H. TRIMBLE, President 


Progressive 


LIABILITIES 
SE inpciveicenteaneedscevenvewed $ 300,000.00 
Unadjusted Losses .............. 93,290.82 
SE, “nccenAdunsnes sontiecsuawed 1,024,694.02 
Other LEADS . .cccccccccscvse 28,500.00 
Se CED Svvaddevarscrsinceces 304,131.20 
$1,750,616.04 


F. W. SCHRATZ, Asst. Secy. 
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NATIONALUNION 
. FIRE INSURANCE Co. 
hy OF Pitrssurc,Pa. 9 
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NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. And 
so it is with the Fire Insurance Agent. Experience and qualifi- 
cations are the factors in his success. This Company is not 
so particular about having a large Agency force as it is in hay- 
ing a good Agency force. One of the benefits of such a plant is 
that the Company can extend such Agents the best it has in the 
way of service and facilities. Not now and then but ALL the 
time the NATIONAL UNION will speed up the efficiency of your 
office, With a known capacity for extending distinctive service 
which is practical, constant and real the NATIONAL UNION pre- 
sents attractive opportunities to experienced Agents of reliable 
character. Get your Agency—Now. 
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New Enemy Alien 
Clause Drafted 


BROKER OFFERS SUGGESTION 


Believed New Form Would Overcome 
Objections to That in Use 
at Present 


Hoping to reach a solution of the 
perplexing situation which has arisen 
in connection with the use of an enemy 
alien clause, a prominent member of 
the New York Fire, Marine & Liability 
Brokers’ Association has drafted a new 


form which reads: ° 
No loss under this policy shall be paid to, 
for, or on account of, or on behalf of an enemy 
of enemy (as defined in the Act of Con 


ipproved October 6, 1917, known as the 
ith the Enemy Act, or amendments 
in any proclamation of the Presi 
! thereto) or to or for any per- 

ting for, on account of or on be 
enemy or ally of en.my unless 
enemy or ally of enemy has 
assigned and de 
Property Custodian, or 
th i from the President of 
the United States permission is granted to in 
ally of enemy. 





ialf of any 
the interest of 


conveyed, transferred, 


ire the enemy or 
Organizations Interested 

This clause will be given considera- 
tion by the brokers’ association and 
other bodies interested. Its object is 
to overcome the objections made to 
the “Trading with the Enemy Clause” 
as used by some companies, of which 
the following is a sample: 
shall be 


void if the in 
directly or indirectly, 1s 
behalf of or for 


Vhi entit policy 
surance hereunder, 
for, or on account of, or on 
the benefit of, an “enemy” or “ally of enemy” 
(as defined in the Act of Congress, ipproved 
October 6th, 1917, known “Trading with 
the Enemy Act” or amendments thereto, or 
in any proclamation of the President pursuant 
thereto) or is for any person who is acting 
for, or on account of, or on behalf of, or for 
the benefit of an “enemy” or “ally of enemy” 
inless the interest of the “ally 


as the 


“enemy” or 


of enemy” has been conveyed, transferred, as 
igned and delivered to the Alien Property 
Custodian, or unless with a license from the 


States permission jis 


“ally of 


of the United 


vranted to insure the “enemy” or 


enemy 

Many companies are not using any 
clause whatever and the situation is by 
no means clear to agents, brokers and 
underwriters. Insurance men seek to 
obtain a clause which will cover the 
intent of the Trading With the Enemy 
Act and at the same time not void 
all the insurance protection of an as- 
sured where only a portion of it might 
be considered subject to the terms of 
the Act. It is believed that the clause 
first quoted above covers the desired 
points and carries out the idea ex- 
pressed by Insurance Commissioner 
Cleary of Wisconsin, as published in 
The Eastern Underwriter last week. 
Insurance lawyers have evinced consid- 
erable interest in Commissioner Cleary’s 
argument that the clause now being 
used by some companies protects the 
companies but not the assured. In 
other words the commissioner believes 
that the assured should be paid for 
the loss on that portion of a risk which 
is not enemy owned, but should not 
be paid on that portion which is enemy 
owned. To put it another way, the in- 
nocent should not be made to suffer 
with the guilty. 





Robt. R. toe Laer, of Amsterdam and 
Copenhagen, has opened a New York 
office at 15 William Street. 


WOULD CUT CLAIMS 


Automobile Underwriters Expect to Be 
Helped By Fuel Administrator’s 
Regulation 





If the proposed government restric- 
tions on the Sunday use of motor vehi- 
cles should continue until the ciose of 
the year, automobile insurance men, 
especially those in the liability 
branches, see how their losses may be 
reduced twenty-five per ceiit., possibly 
more, 

Sunday is the big day for smash- 
ups. In the claim departments Mon- 
day, Tuesday and Wednesday brings a 
flood of claims, by far the greater num- 
ber of which grow out of Sunday mis- 
haps. 

With the new request 
may become an order) 
paratively few of those 


(which later 
in effect, com- 
who drive so 


freely on Sunday can use their cars 
during the other days of the week. 
Kven if they do drive more on other 


days the same conditions of congestion 
are not likely to obtain. 


J. L. WOODS BACK SOON 

J. L. Woods, examiner in charge of 
the complaint bureau of the New York 
State Insurance Department, is expect- 
ed to return to his office soon after 
recuperating from a severe attack of 
acute rheumatism in the shoulders by 
which he was.rendered helpless while 
traveling on a train. Mr. Woods has 
been home for more than a month. 


BECOMES A LOCAL AGENT 

Special Agent P. B. Travis of Atlanta, 
for the past two years in charge of the 
Georgia, Florida and Alabama field for 
the Niagara Fire, has resigned, to enter 
the local agency business at Jackson- 
ville, Florida. Mr. Travis has pur- 
chased a partnership in the business 
now conducted in the name of Strick- 
land & Tucker, and expects to take up 
his new duties October 1st. 


THRESHERMEN’S MUTUAL 

Commissioner of Insurance Cleary 
has granted a license to the National 
Threshermen’s Mutual Insurance Com- 
pany of Madison, to do business in Wis- 
consin. The new company, of which 
B. B. Clark is president, and Len Clark, 
secretary, is a mutual company organ- 
ized primarily to insure the property 
of threshermen. 


GOES TO NATIONAL UNION 
D. M. Murchison, special agent of 
the American Eagle Fire for Virginia 
and North Carolina, has resigned to 
become special agent for the National 
Union Ins. Co., for Oklahoma, his form- 
er home state. 


William G. Stark, formerly a clerk 
in the Survey Department at the Home 
Office of the Hartford Fire, was offi- 
cially reported gassed Feburary 26, 1918. 





S. FE. Locke, secretary of the Hart- 
ford Fire and Mrs. Locke, have gone 
to Eastern Point, Groton, Conn., where 
they will spend a few weeks. 

Robert A. Boit & Co. have been ap- 
pointed representatives of the Tokio 
KF. & M., for Boston. 





Net Surplus 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 
Camm Capea) «-..ccceese 


SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 


wtteeeee e+ +$1,250,000.00 
.. + -$2,384,971.20 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 








“*The Loading Fire Insurance Company in America”’ 


ARTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 
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Application For Agencies Invited 














THE AIRPLANE 


is the military eagle, aptly termed 
the Eyes of the Army. Rising above 
and before the battle line, it watches 
for coming attacks. 
FIRE gives no warning of its coming. 
No eye can see where it will strike next. 






‘ilu fe 1 
/AMERICAN: EAGLE 






COMPANY / ADEQUATE Insurance is the airplane 
f ; of protection. Use foresight instead of 


Let the 


AMERICAN EAGLE 


Fire Insurance Company of New York 


begin today to protect you against loss by fire. 
Cash Capital ......... .ONE MILLION DOLLARS 
HENRY EVANS, President 


Pacific Coast Dept., 
INSURANCE EXCH. BLDG., 
SAN FRANCISCO 


actual vision. 


Home Office 
MAIDEN LANE 
NEW YORK 
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AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 


e 











WADE ROBINSON & CO., inc. 
MANAGERS 


Merchant Marine House 


New York City 


South William and Beaver Streets 
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BROKERS ACTIVITIES 





STATE AGENCY ABUSES 


Branch Offices Corral Higher Com- 
missions—Growing Evil in Auto- 
mobile Insurance 
A practice of automobile’ writing 
agents in Eastern cities of establish- 
ing branch offices at other Eastern 
points, in order to take advantage of 
the differences in commission, is_ be- 
coming an additional annoyance in au- 
tomobile insurance circles. Business 
belonging in a low commission area is 
being placed in the higher commission 

centers. 

Before long the whole question of 
automobile insurance commissions, te. 
gether with state agency rules will b2 
placed before the Conferences for per- 
manent adjustment. The situation has 
become the source of so much dissatis- 
faction that it is thought when it is 
finally taken up by Conference men 
representing the whole country it will 
not be dropped until a solution is 
reached. 

A decided effort will be made to ob- 
tain a state agency and commission 
rule for the whole country and the 
largest cities which will do away with 
the difficulties now experienced under 
the present system with its differences 
in commission rates and its open 
counters. 

Philadelphia, for example, is paying 
fifteen per cent., while New York and 
some other points pay twenty. The 
casualty companies have a 17% per 
cent. rule. The old competition  be- 
tween the marine and the fire com- 
panies continues with no sign of dim- 
inution and has become acute as to 
the application of the state agency rule. 
Both in Conference and Bureau circles 
the need for a thorough overhauling 
of the subject is daily becoming more 
apparent. 


LIEUT. LUDLUM WOUNDED 


Son of Home’s Vice-President Hurt In 
Action—Doing Well At Last 
Reports 
Friends of Vice-President Ludlum, of 
the Home, will regret to hear that his 
son, Lieut. Clarence A. Ludlum, Jr., 
was wounded severely in action on the 
Western Front some time between 
August 1 and 9. This information came 
to Mr. Ludlum from the War Depart- 

ment. 

Later, a cable was received from 
Lieutenant Ludlum's sister, attached 
te an American Red Cross receiving 
station scmewhere near the sector 
where Lieutenant Ludlum was in ac- 
tion, saying that he was doing well 
at the time of her latest information, 
August 13. 


Frank H. Gibson Recovers 
Frank H. Gibson, of Cornwall & 
Stevens, who was seriously ill in a 
Brooklyn hospital with appendicitis is 
recovering, and has left the city. 


The Star Fire of New York has ap- 
plied for admittance to Maryland. H. 
E. Reisinger is Maryland special agent. 


Big Explosion Line 
Landed By Caldwell 


(Continued from page 1.) 


est and for the purpose of obtaining an ac- 
curate and reliable report as to the amount 
of existing insurance the Alien Property Cus- 
todiam has deemed it advisable to have a sur- 
vey made of all such properties and has desig 
nated Mr. Dean Caldwell of Washington, D.C., 
to make this survey. 

Mr. Caldwell will make his report and rec- 
ommendations to you, and in turn we ask 
that you submit the same to us with any 
further recommendations you may have with 
respect to insurance. 

Since the properties involved will secure 
the benefit of Mr. Caldwell’s services, it 
seems proper that his compensation should be 
borne by the properties rather than by the 
Government. It has been arranged with Mr. 
Caldwell that he will accept as his compensa- 
tion the brokerage to be derived from placing 
any additional insurance which may be neces- 
sary, in the event it is seen fit to allow him 
to place the same. In the event additional 
insurance is placed, Mr. Caldwell should of 
course receive a reasonable fee for his services. 
The method of compensation is intended to 
be left wholly to your option. And it will be 
understood that Mr. Caldwell will not inter- 
fere in any way with existing insurance, or 
with the contracts of companies for such in- 
surance with insurance companies, agents or 
brokers now handling same, 

You will facilitate our work in this con- 
nection if you will be good enough to see 
that proper credentials are given to Mr, Cald- 
well by the company in which you are 
director. 

In view of the unusual hazard growing out of 
the conditions incident to the war, we wish 
to suggest to your board of directors the 
necessity of placing insurance to cover 
malicious explosions, bombardment and othe: 
damage which might occur because of war con- 
ditions. The nature of the insurance that may 
he secured is as follews: 

Explosion Insurance which is intended to 
cover malicious explosions occurring on the 
premises of your plant, and protects against 
loss or damage caused thereby. It may be 
also made to cover explosions caused by any 
of the materials, processes incidental to the 
business, and further, loss due to explosions 
occurring on adjacent or remote premises. 

Full war cover insurance which is intended 
to indemnify against all the hazards of war, 
invasion, insvrrection, riot, civil war, civil 
commotion, military or usurped power, bom- 
hardment, fire and explosion caused by all 
of the foregoing, and explosion. 

Explosion insurance rates depend upon the 
class of the plant insured and vary from 
twenty cents to $1.50. according to the degree 
of risk involved in the nature of the plant 

Bombardment and full cover insurance de- 
pend (1) upon the location of the plant, vary- 
ing from $1 for property situated on the ocean 
f t, to fifty cents for vroperty more than 
twenty miles from ocean front and more than 
twenty miles from navigable channel thereto; 
and (2) upon the character of the plant. vary- 
ine from twenty cents to $1.50 according to 
ite nature. The total rate is arrived at by 
adding the zone rate to the plant rate. 

Very truly yours, 
J. T. Horner, 
Director Bureau of Trusts. 

In the correspondence of the Alien Prap- 
erty Custodian the word “enemy” is used as 
meaning “enemy” or “ally of enemy,” as de- 
fined by the trading with the enemy act. 
The Bureau of Trusts’ letter was printed in 
“The weekly Underwriter” last week. 


W. B. HOLMES RESIGNS 

W. B. Holmes has resigned as super- 
vising automobile underwriter for the 
North British and affiliated companies, 
effective September 9. Mr. Holmes has 
been with the company for three years. 
Before that he was with the St. Paul 
Fire & Marine and William H. McGee, 
in the marine and automobile depart- 
ment. 





95 William St. 
New York 


WALTER F. 


ERRICKSON 


AGENT 


38-40 Clinton St. 
Newark, N. J. 











S. C. BISHOP CO. 


Represented at 
95 William Street, 


AGENTS FOR 
NEW JERSEY 


Phone, 47 John —— 588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 

















NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | 
NEWARK 


Phone Market 6536 | 


JAMES H. EPWORTH 


SERVICE 
FIRST 











80 MAIDEN LANE 
NEW YORK 


Phone John 4560 








BINDERS EFFECTED ON NEW JERSEY RISKS 


Irvin T. Bernhard 


68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagara-Detroit Und. 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins, Co, 
Yorkshire Fire Ins. Co. 














Statement January 1, 1918, to New York Insurance Department 


National Fire Insurance Company 


OF HARTFORD, CONN. 


LIABILITIES 


SD We ia iaicconincee cas shdbecs oiesscsdsncsvandonese 
Funds reserved to meet all Liabilities, Re-insurance Re- 


serve, Legal Standard 
Unsettled Losses and other Claims 


Total Assets January 1, 1918 


H. A. Smith, President 
G. H. Tryon, Vice-President 





eee .».-$19,222,160.62 
F. D. Layton, Secretary F. B. Seymour, Treasurer 
S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 


$2,000,000.00 


11,073,438.19 
2,168,701.64 
3,980,020.79 














YNDED ; 
¢O a 292 





The Oldest American 
Stock Insurance Company 


NORTH AMERICA 


126th ANNUAL STATEMENT 
Ce CRIES . cccncccccncotesscecesonscctéscs 


Surplus ..ccccccccccccccceccesseccccocsscveces 


Marine, Rent, Leasehold, Parcel Post, Regis‘ered Mail. 


Sovcceees $ 4,000,000.00 
Keserve for Premiums .........ceeeeeeeeeeee 
Reserve fer LESSSS ccccccccccccccsccccsescece 
Reserve for Taxes .occccccccccccccesccecccece 
Reserve for Sundries ...ccoccevcccevsccceceee 
pesenesee 8,317,502.26 


TOTAL coccovcccvcccvccccseses Seeectounes 


Surplus to Policyholders, $12,317,502.26 


Losses Paid Since Organization, $192,518,273.33 
Fire Insurance, Tornado, Sprinkler, 


Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 


DECEMBER 31, 1917 


eanevesé 10,630,740.40 
ovececes 4,419,000.00 
950,000.00 
160,000.00 


—— $28,477,242.66 




















BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


January 1, 1918 
eRe LEER LN a ae es $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 

States from 1874 to 1917, 
a ere 25,298,472.00 
W. B. MEIKLE, Pres. & Gen. Mgr. 











FRED. 8. JAMES 


GEO. W. BLOSSOM 


FRED S. JAMES & CO. 


123 WILLIAM STREET 


United States Managers 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 


of London, England 


Cc. 8. G. GAILLARD 
Assistant Manager 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 








WM. A. BLODGETT 
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AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
wat CASH CAPITAL AND SURPLUS $1,000,000 


MARINE DEPARTMENT 
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Fe ne oe eee Morin, Underwriters | EQUITABLE UNDERWRITERS or NEW YORK 


SURPLUS $793,852.75 





We have commented in our past is- Joss. Largely placed in the New York 
market. 


Motor Ship “Leonidas”—destroyed by Marine and War Risk Insurance 


rine and war losses which New York «4, Rips Pays. ony ec : : 
ee fire on a voyage from New York to Losses made PAYABLE in all parts of the world ; 
marine underwriters have been called” iver Plate, with a full cargo of oil. 


upon to pay, and in our issue of the Cargo valued at about $250,000, hull 

16th we made reference to the heavy ee largely insured in this mar- ci R. EBERT & CO., Inc. 
Kel. 

losses sustained by war risk under- Rate Improvement Necessary MARINE MANAGERS PHONE 263-264 BROAD 

writers on the “F. R. Kellogg,” and by ~~ ‘Taking all these losses into consid- 48 BEAVER STREET, NEW YORK 

marine underwriters on the “M. ©. Con- eration, in addition to the numerous ‘ 

nelly,” in addition to which are the other losses which underwriters have 

fh been called upon to pay, there is no _; —s Se ees 

apparent profit in sight tor local under- , ~ | 


sues upon the exceptionally heavy ma- 








following: 


Steamer “Penistone” (war 1088) writers for the year 1918, nor for the 


which was sunk off Nantucket about year 1919, unless steps are taken to Mc GomB oO 
August 15th while on a voyage from —— ong and war rates consid- » . » ~ ” 
asain a ; eaux. Figures rep- ©T#biy over the rates which have been 
New Fors to Bordeaux ” aloes . btained for the past eight months, as IN CORPORATED | 
resenting the amount of loss to por a great many of the companies will 
York underwriters are not available, not be able to continue to do business 

Y 56 Beaver Street New York | 


but at the least they will run into a Unless radical improvement is made | 








mg the lines suggested. Some of the 
ewer companies who are strong enough In addition to our regular marine and war risk business, we now 
“Proteus” Valued At $520,000 linancmlly to withstand the losses have a department for writing FIRE insurance only on vessel prop- 
which they have sustained will either | erty of all descriptions 


very serious sum, 








Steamer “Proteus” (marine loss) 
which was sunk by collision with a : , 
Government vessel near Diamond ‘elds for revenue. Some of the smaller We would be pleased to receive applications from agents and bro- 
Shoals. Will fall heavily on local un- "Wer Companies who have been writ- 
derwriters, as she was valued at not ‘28 exceptionally heavy lines will either 


less than $520,000 and her cargo would nes stow a FIRE, MARINE AND WAR RISK INSURANCE 


probably run in the neighborhood of 


discontinue the business or seek other 


kers having this class of business to place. 














+ tirely. 
$500,000. : . ‘ - : 

—— Schooner “Madrugada,” ‘It will therefore bo seen that under- Losses made payable in all parts of the World 

hound from New York to Santos, which Writers, as well as large marine broker- eae sos ——— 


was destroyed by a submarine August #8¢ Ollices who are interested in the CABLE ADDRESS: MACOMB, N. Y. TELEPHONE BROAD 631 
15th, near Norfolk. Another heavy war continuance of the large American fa- ae a + _ x ; 

loss falls to New York underwriters, Cilities which have been established for "=== . , ; ——=—=———_—_=_ 

the vessel and her cargo being placed 


writing marine business, will find it to 
in the local market. Will probably their interest to get together and see 


full short of $1,000,000. that improvement is made, so that the WM. H. McGEE & ( O. 


Steamer “Canada Maru,” on a voyage underwriters will be compensated. for 


from the Far Kast to the Pacific Coast, the risk which they are asked to run. MARINE UNDERWRITERS 
































stranded on the Pacific Coast, and was OBSERVER. 15 WILLIAM STREET, NEW YORK 
later salved and incurred heavy salvage ; 
expenses. Had a very valuable cargo ENTERS MARYLAND ee ee Se ee U. S. Managers 

: - - - St. Paul Fire & Marine Insurance Co. Skandinavia Re-insurance C 
which was largely insured in the New : Phenix Insurance Co. of Hartford (Copenhagen) 
York market. A. H. Ehrhart Appointed Manager of Great American Ins. Co., New York e 

Steamer “Huttonwood.” which was the Automobile Owners’ Indemnity Camden Fire Insurance Association Agents Marine Department 
on fire in the Port of Ne Ww York August Exchange ee ee ee oe Frovidence Washington Insurance Co. 
om fire ) / : Niagara Fire Ins. Co. Massachusetts Fire & Marine Ins. Co. 
7th, with a very valuable cargo des- racianne : 
tined to a French port. Will make The Automobile Owners’ Indemnity —— 
another heavy loss for marine under- Exchange of Philadelphia, an inter-in- a ——— — — = 
writers surance concern recently admitted to Telephone Hanover 2054 Established 1898 


Schoorer “Dornfontein,” destroyed Maryland, with A. H. Ehrhart, resident 


August 5th by a submarine. Cargo manager, has issued a circular explain- Marine Insurance 


placed in this market, valued at about ing its plan of operation. Apparently 
$75,000, no provision is made for the accumula- Local agents are invited to consult us on their marine insurance problems 


Portuguese Bark “Porto,” bound from tion of surplus. It is assumed that 
New Orleans to Oporto, sunk by sub- whatever funds may be left after pay- OSBORN & CO 
= 


marine. War risk probably placed in ing claims are applied to that account. 


this market for a fair sized sum. The premium income is split in two Average Adjusters and Insurance Brokers 
parts, 25 per cent. for expenses and , 
Abandoned At Sea 75 per cent. for loss claims. All losses Insurance Exchange, CHICAGO - - 45 Wall St. NEW YORK 




















Norwegian Barge “Sardhana,” Monte- will be paid out of the 75 per cent. os 
video, for a United States Atlantic port, The “Baltimore Underwriter” says: ; : 
with a full cargo of linseed, pwc “What the insured motor Owner may EXCESS ASSOCIATION = net for its interest as hereinafter 
at sea. Cargo insured for $400,000 to have to do in case that amount is in- oe 
$500,000 in this market. suflicient to pay the claims, it is not 
Steamer “Gasconier.” New York to stated. It can only be imagined.” 
Rotterdam, loaded by the Belgium Re- 


B : Sixth—Each member's participati shal 
Splendid Progress Being Made—Several ohjipatory. 1 S participation shall 
Meetings Held—lIts Plan of Seventh—An Open Policy from each member 
Operation shall be supplied for each State. In ich 
States where members are not licensed th 


lief Commission. Was sunk by a mine AUTOMOBILE PREMIUMS on " - ‘ ars eo poen Deller may be issued at the Home Oftice 
in the North Sea. -artly insured in A statistical survey of the automobile : lhe ire indaderwriters »>. ess ASS “vi preg ar _ ed —<™ su ee a 
oS. PUQUIBUICEE : : ’ ciation has held several meetings and [0c#! state laws. ne Open Policy shall |x 


; : ‘ P : fo ang tie “Standard” of each State. In such as 
is making splendid progress. The plans have none, the New York ie calleeal ‘will 


of the association in brief follow: issued. 
Eighth—The manager shall arrange for proper 


this market. : e business transacted during the first six 
Steamer “Lake Manitoba,” damaged months of this year by the Automobile, 
by tire. Amount of damage not known Department of the Fireman's Fund In- 


‘ So ries : - ‘irst—The Associatic hall deal 1 ee : 

at this writing. : ” surance Company, justifies the expec- Paco ving Penson cng which ae ae apecesunnte and fer collection of premiums and 

Norwegian Bark Nordhav, bound tation that the total automobile prem- placed through regular company and agency —_ within ninety (90) days to ca 

rem River Plate to United States with jyms for 1918 will show an important channels. Ninth—Losses shall be reported by the 

a full cargo of linseed, destroyed by increase over those of 1917 unless pro- Second—The total cost to the members for ager and shall follow the adjustment of the 

submarine. Cargo probably valued at duction is radically cut down for the commission and/or brokerage _com xined = shall agency line, but proof and drafts shall 

$400.000 : s os S not exceed 5% for such excess amounts. through the Association office. 

é , i remainder of this year. Third--Operations shall be conducted through Tenth—The Association shall in no way con 
Estimated Loss On “Seguranca” sein ipscmatanrminnete the Association’s office in New zest. where a flict with other organizations, such as the Un 
1 ‘“ ” RI , competent manager and staff shall be employed  derwriters’ Grain Association, and ill 
Steamer “Seguranca,” New York to Gus N. Brown, local agent at Seran- under the supervision of an Advisory Commit- specifically exempt the properties coming .n 

Greece, with a very valuable cargo, was ton, Pa., was in New York this week. tee of nine company officials, the latter to der the jurisdiction of the latter. 

beached at Bermuda. Cargo probably * *¢ * be readily available for consultation. Eleventh—The Rotating Committee shall be 


. ‘ anes P P Fourth—A joint policy or certificate (the the judge of what constitutes a single ri 
valued in the neighborhood of $1,000.- William Umbrie, local manager in liability being several, not joint) shall be is- Twelfth The manager al aneten with the 


000, on which there will probably be Philadelphia for the Insurance Com- sued by the manager. who shall be vested agent or broker that in the event of any re 


a 50% loss, and the hull valued at pany of North America, spent several by cach comeany —_ binding ae , vs oy" ee nen of F meg ne = oa ; 
on y . . "I 1 articipation oO each member in eac’ < 1 AS a s shez » educed 
$650,000 probably total loss, or 75% days of this week in New York City. — .isk accepted shall be on the basis fixed by first. Se ee ee ee 
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Compensation Not 
Yet Profitable 


NEW YORK EXPERIENCE SHOWN 


Last Year’s Figures Show Improve- 
ment—Mutual Reserves Adequate— 
Stock Acquisition Expense 17% 

In the forthcoming annual report of 
the New York Insurance Department 
it will be shown that the stock com- 
panies writing compensation lines ex- 
perienced a loss ratio of 64.22 and an 
expense ratio of 38.98 for the period 
July 1, 1914 to December 31, 1917. The 
mutual companies’ loss ratio is 66.52 
and expense ratio 413.53. For all com- 
panies the loss ratio is 64.77; expense 
32.87. These percentages are computed 
on earned premiums, incurred losses 
and expenses, the volume of premiums 
being as follows: All carriers, $56,553,- 
581; non-participating, $43,013,806; par- 

ticipating, $13,539,775. 


Results Last Year 
For the calendar year 1917 the ex- 
perience is a little better, showing that 
while the companies have been losing 
money they are now about breaking 
even. All carriers show a loss ratio of 
61.07, expense 31.89; stock companies, 
loss ratio 59.78; loss expense 37.85; 
mutuals, loss 64.59; expense 15.66. The 
premium volumes are: All carriers, 
$21,342,405; non-participating, $15,605,- 
402; participating, $5,737,003. 
remiums, Losses and Indicated Loss Ratios, 
by Policy Year of Issue (All Carriers 
Excepting State Fund). 





eh] Hers “2 
na o¢ ee 
oe e3) wo ore | 
Policy Year 1914 

1915 ......$12,832,478 $6.102,058 47.55% 

SUF vices 12,958,648 6,711,583 51.79 
Policy Year 1915 

2 re 12,682,601 8,355,497 64.96 

_. fer 12,922,629 8,470,884 65.55 
Policy Year 1916 

seen 15,532,305 10,673,520 68.72 
Policy Year 1917 

PO 6 waces 8,526,792 5,515,512 64.68 


"Representing an average exposure of six 


months. 

This table develops the true loss ratio 
of the business underwritten in a given 
calendar year tracing the subsequent 
developments as to premiums and losses 
to an ultimate conclusion so far as 
may be with a considerable proportion 
of losses still remaining unliquidated. 


State Fund Status 


It is pointed out in the report that 
the expenses of the State Insurance 
Fund until June 30, 1916 were not a 
charge against the premiums received 
but were paid out of the general funds 
of the state. For this reason the ap- 
parent expense ratio of the State Fund 
for the period covered by the report 
was only 3.5%. 

An analysis is given of the expenses 
of the stock companies the result of 
which conforms closely to the loadings 
which have been established for rate 
making’ purposes. The table shows 
that it has cost approximately 17.0% 
of the premium for acquisition or busi- 
ness getting expense, 75% for claim 
adjustment, 2.2% for inspection and 
accident prevention work, 2.3% for 
taxes and 8.9% for general administra- 
tion or home office expense. This dis- 
tribution of the expense items of the 
business does not, of course, hold true 
for individual companies. 

Loss reserves carried by the mu- 
tual companies and by the State Insur- 
ance Fund have proved adequate. 


Includes State Fund. 


CASUALTY AND SURETY NEWS 


Cost Plus and Lump 
Sum on Same Basis 


RATE OF 4.36 FOR SHIPBUILDING 


Compensation Inspection Rating Board 
and New York Department Agree 
on Terms 





All distinction in rates between con- 
tracts for construction work undertaken 
for the government on a cost plus basis 
and for a lump sum, has been elimi- 
nated by the Compensation Inspection 
Rating Board. The action of the Board 
has the endorsement of the New York 
Insurance Department. 

All reference to cost plus basis is to 
be stricken out, Special rates for class- 
ifications named in Bulletins R. C. 236 
and T. C. 238 shall be made available 


only upon specific approval by the 
Board, provided satisfactory evidence 


in each case is submitted to the effect 
that the work is essential to the suc- 
cessful prosecution of the war, and that 
the commission will not exceed 714% 
of the premium. 
4.36 For Boat Building 

Relative to. boat building operations 
for the government the New York In- 
surance Department, acting upon the 
recommendation of a special commit- 
tee, has authorized the following amend- 
ments to the provisions of Circular 
Letter R. C. 238, of the Rating Board, 
June 5, 1918: 


Boat building-—wood—not otherwise 
classified, No. 6801.............. 4.36 

Boat building—constructing sand 
boats, scows and barges (not 


available for. division of payroll 

Py EE ad 6 nee ees acihwaded eas 4.36 
Boat building—iron or steel—not 

otherwise classified, No. 6840....4.36 


The foregoing special rates will be 
made available upon proper evidence 
submitted to the effect that the work 
is to be performed under contract exe- 
cuted by the United States Shipping 
Board Emergency Fleet Corporation 
and that the commission will not ex- 
ceed 714 per cent. 

The special rates for Classifications 
6820, 6821 and 6823 appearing in Bul- 
letin R. C. 238, are withdrawn on the 
ground that the classifications do not 
involve work for the United States 
Government. 





MISS MAYCRINK WITH BUREAU 
Leaves New York Insurance Depart- 
ment To Go With Compensation 
Inspection Rating Office 
Miss Emma Maycrink, formerly with 
the New York Insurance Department, 
has gone with the Compensation Inspec- 

tion Rating Bureau. 

She was with the auditing division 
of the New York Insurance Department, 
where her work had attracted consider- 
able favorable attention. She is a fel- 
low of the Casualty Actuarial Society, 
and has completed a course at Colum- 
bia University. ; 





rates. 


Policy. 

















3 General Building 





INSURANCE 
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HARTFORD, 





THE TRAVELERS 


vy 


CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 


CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 
COMPANY 








Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


Old Man Considered 
Good Accident Risk 


H. E. REX TALKS ON AGE LIMITS 


Members of Traveling Men’s Associa- 
tions Against Turning Down Men 
of Mature Years 


H. E. Rex, secretary of the lowa State 
Traveling Men's Association, believes 
that a man 65 or 75 years old, or even 
older, is, if in good physical condition, 
a safe risk for accident insurance. Mr. 
Rex addressed the Mutual Section of 
the Health & Accident Underwriters’ 
Conference this week on “To What Age 
Should We Continue Either Health or 
Accident Insurance?” He made this ex- 
ception: that if injured, an old man 
would not make as rapid recovery as a 
younger person. 

Mr. Rex argued that the old man has 
reached the years of discretion and 
takes fewer chances than the man 
under fifty. He is not plunging reck- 
lessly toward his goal but proceeds 
with caution. There is need to be care- 
ful of the unprincipled men of mature 
age, who have means, whose time is 
of no monetary value, but when dis- 
abled might malinger. The same com- 
plaint is made of younger men, however. 


Glad To Pay Young Man 


When an old man makes a claim 
there is always the impulse to cancel 
but in the case of a young man, under 
like conditions, no word of complaint 
comes from the claim department, and 
he gets a letter something like this: 
“Enclosed please find check; lucky you 
belonged to our association; it is a 
pleasure to pay your claim; please 
send us a new member.” 

Again, the personal or selfish element 
enters into the situation. If the senti- 
ment of the members of an association 
like this is comsidered, there would 
never be an age limit. Members will 


Something New 





PHILADELPHIA 





pay an additional premium but they do 
not wish a _ limit. If, carrying the 
old man until he dies a natural death 
should cost a little more, it would be 
only a trifle each year and Mr. Rex 
favors paying it. 

The health feature is not parallel to 
the accident feature. Old men suffer 
prolonged illnesses. Members would 
probably favor an age limit for health 
insurance, 


NEW YORK STATE RATES UP 


Plate Glass Schedule Advanced to 
Manual Plus 33 1/3 Per Cent. Ef- 
fective October 1 


New plate glass rates for New York 
State, of Manual plus 33 1/3 per cent., 
have been made by W. F. Moore. This 
does not affect Greater New York. The 
compilation of experience there has not 
been completed. The new rate 
does not affect the counties of Broome, 
Tioga and Chemung, where a rate of 
Manual plus 50 per cent. has been in 
effect since July.1. The 33 1/3 per 
cent. advance becomes effective Octo 
ber 1, 


also 





LABOR ATTACKS COMPANIES 


Stock casualty companies are being 
bitterly attacked by the New York 
State Federation of Labor. A pam 
phiet is being issued from the office 
of the New York State Insurance Fund 
and the State Industrial Commission 
presenting the arguments before the 
Senate Judiciary Committee in favor 
o* eliminating companies organized for 


profit from doing business under the 
compensation law These arguments 
are by F. Spencer Baldwin, manager 
of the New York State Insurance 


Fund; and Thomas J. Duffy, chairman 
of the Ohio State Industrial Commis 
sion. The Foreword is by Edward A 
Bates, secretary, New York State Fed 
eration of Labor. 


BIG CONSTRUCTION BOND 


The London & Lancashire Indemnity 
has written the bond of the Dinwiddie 
Construction Company, covering the 
latter’s contract for erection of 116 
buildings for the United States Hous 
ing Corporation at Vallejo, Cal., to ac 
commodate workers at the Mare Island 
Navy Yard. The contract, which is on 
a fixed fee basis and for a total of nearly 
$1,000,000, covers the erection of resi 
dences, apartment buildings, hotels, 
kitchens, mese halls and other build 
ings to house the navy yard workers. 
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Health and Accident Conference 


(Continued from page 9) 


W. C. Faxon’s Plea 
For Uniform Policy 


DEPLORES SPEC U LA TIVE TREND 
Business Easier to Sell Now—Standard 
Form Would Save Agent’s Time 
and Energy 





What Walter C. Faxon, vice-president 
of the Aetna Life, had to say to the 
health and accident underwriters in 
Chicago was of particular interest, as 
his subject was “Co-operation or Com- 
petition; Which is Most Effective in 
Reaching Results.” Mr. Faxon is also 
chairman of the Committee of Fifteen 
which prepared the proposed uniform 
policy contracts. 

The speaker pointed out that through 
the increasing liberality in accident 
and health insurance, the strictest kind 
of selection of risks has been made 
necessary, refusal of many risks that 
might have been carried under less 
“wide-open” policies has become com- 
pulsory and a certain prejudice against 
companies for their methods has de- 
veloped and undesirable regulative 
statutory legislation has ensued. 

Furthermore the liberal policy forms 
have created a speculative atmosphere 
in accident insurance and paved the 
way for the payment of very large 
sums of money into the estates of 
wealthy people which have made ap- 
palling inroads upon the premiums re- 
ceived without creating a correspond- 
ing benefit to the companies or to the 
public welfare. 

Mr. Faxon said it is a wise under- 
writer who has the courage to hold 
down his limits and consistently resist 
the temptation to accept large risks 
even though the acceptance of them 
might establish a sort of prestige for 
his company. No one company has 
enough $50,000 risks to establish an 
average loss ratio in a class composed 
of $50,000 risks alone and such pay- 
ments as are made of these large 
losses must be provided for by the pre- 
mium payments on smaller policies 
thereby materially advancing ‘the loss 
ratio for death losses upon the entire 
business. 

Situation Has Changed 

Mr. Faxon reminded the Conference 
members of the fundamental province 
of accident insurance and recalled that 
twenty years ago it was necessary to 
do extraordinary things to attract pub- 
lic attention to accident insurance, but 
a person today being injured by acci- 
dental means is loath to admit he had 
no accident insurance, while a person 
killed by accident without having acci- 
dent insurance is generally regarded 
in the same class with those whose 
houses burn while uninsured. The pub- 
lic, however, is exceedingly indifferent 
and unmindful of the chances of acci- 
dent to which it is daily exposed. 

Co-operative adoption by all compa- 
nies of policy forms substantially alike 
as to coverage and cost, and the same 
classification of risks will be of won- 
derful help toward the standardization 
of the business so greatly to be de- 
sired. And to this as nearly uniform 


Frederick Richardson’s Talk 
(Continued from page 9) 
my premiums in a fund that will mainly 
be used to provide benefits for people 
who are not hard-working, or normally 
healthy or honest or sober?” 
Where State Schemes Start 
The Conference was reminded of the 
disinclination of the working class to 
inwintain insurance tor themselves, due 
to improvidence or ignorance, which in 
Lurn suggests the faise remedy of com- 
puisory’ Staie insurance to overcome 
tne evils that are certain to ensue 
where insurance has not been provided. 
Still another thought was that insur- 
ance InNen must not make the mistake 
of assuming that the agvtation tor 
State schemes OL Compulsory insurance 
starts trom nowhere. It starts from 
the tact that there is a large amount 
ol unnecessary sulfering in the world 
which preventive medicine and the ap- 
piication of the principles of insurance 
would help to reduce and to mitigate. 
The supply of insurance facilities is 
only limited by the strength and capa- 
quly OL existing insurance imstitutions, 
and yt would be criminal folly to sub- 
stitute tor the voluntary efiorts of re- 
sponsibie persons and societies a gov- 
ernments power to tax and to contlis- 
cate unrelated assets for the purpose 
of meeting its liabilities. 
Governmental Guarantees 
It is a mistake to assume that gov- 
ernmental guarantees given to persons 
engaging in dangerous enterprises for 
the protection ot the State in time of 
war constitute in any real sense an 
exercise of insurance principles. 
Work For Other Agencies 
Again referring to prevention, Mr. 
Richardson said that the lapse ratio 
“will begin to fall when we begin to 
carry on our business intelligently.” 
Let us forget the stupid idea that we 
gain at another's expense and by di- 
verting one another’s business. Other 
agencies must also be at work. There 
must be great schemes of housing re- 
form and liberal endowment of light 
and air and green cool spaces in the 
cities of the future; developments of 
social hygiene for the treatment of all 
forms of degeneracy; nurseries for the 
cultivation of those finer strains of 
character, impulse and intellect which 
make men infinite in faculty and divine 
in purpose. 


methods in the administration of the 
business and in the settlement of claims 
as possible and the energies of agents 
can be concentrated to insuring the 
great majority of the now uninsured. 
How Agents Would Benefit 

Mr. Faxon advocated the adoption of 
a standard form of policy on the ground 
that it would save the time and en- 
ergies of all agents in that they would 
not have to analyze policy contracts of 
competitors and argue the merits of 
relatively unimportant differences with 
their prospects. The insurance would 
be sold on the personality of the agent 
plus the standing and reputation of the 
company and not upon some inconse- 
quential difference in benefits or in 
phraseology of a policy. 


Ready For 
Safety Congress 


INSURANCE MEN ON PROGRAM 





W. B. Bilheimer, Toastmaster at Ban- 
quet—Speakers Number 174—Gov- 
ernment Taking Active Part 





Of the 174 speakers at the Seventh 
Annual Safety Congress, nine are con- 
nected with the insurance business. 
The Congress is to be held at Hotel 
Statler, St. Louis, September 16 to 20, 
inclusive. 

J. J. Heelan, superintendent, Bureau 
of Inspection and Accident Prevention, 
Aetna Life, Hartford, will speak on 
“Modern Methods of Safeguarding.” 

Dr. Leroy P. Kuhn, surgeon, Lumber- 
men’s Mutual Casualty Company, Chi- 
cago, “Infections and Blood Poison in 
the Woodworking Industry.” 

Alexander Fleischer, supervisor, Wel- 
fare Division, Metropolitan Life, is 
secretary of the Health Service Sec- 
~"oare Meeting to be held September 
The other insurance men who “ia 
speak are H. L. Geisler, secretary, 
Builders’ Limited Mutual Liability In- 
surance Company, Madison, Wis., whose 
subject is “Effect of Accident Preven- 
tion on Compensation Bureau”; Harry 
A. Mackey, chairman, Workmen’s Com- 
peusation Bureau, State of Pennsyl- 
vania, “Responsibility of the State for 
the Industrial Cripple’; F. L. Hoffman, 
statistician, Prudential Insurance Com- 
pany, “The Dust Hazard to Health in 
the Stone Industry”; A. W. Whitney, 
general manager, National Workmen’s 
Compensation Service Bureau, ‘Public 
Accidents» -What They Mean in Mon- 
etary Loss”; Frederick C. Crum, as- 
sistant statistician, Prudential Insur- 
ance Company, “The Classification of 
Public Accidents”; Dr. Geo. E. Tucker, 
Aetna Life, San Francisco, “The Med- 
ical Administration of Workmen’s Com- 
pensation Laws.” 

Message From President Wilson 

A message emphasizing the pressing 
need for the conservation of man-power 
will be received from President Wilson, 
a member of the Cabinet delivering 
the principal address at a public meet- 
ing to be held the opening day of the 
couvention, “Safety ws an Asset in Win- 
ning the War,” by the Hon. Franklin 
K. Lane, will express the views of the 
national government in its determina- 
tion to prevent every avoidable acci- 
dent in industrial America. Charles M. 
Schwab, director of the Emergency 
Fieet Corporation, will give the prin- 
cipal address at the opening session 
of the convention, his subject being 
“The Democratization of Industry.” 
Mr. Schwab's address will be given im- 
mediately after the noon intermission, 
September 16 and he will be followed 
by John Ring, Jr., president of the Ad- 
vertising Club of St. Louis, who will 
discuss the “Nationalization of the 
Safety Idea.” “The Economic Value of 
Health of Industrial Employes” by Dr. 
Thomas Darlington, American Iron and 
Steel Institute, New York, will be one 
of the noteworthy addresses at this 
session. As a closing feature one of 
the latest industrial safety films will 
be shown. 

The third session of the day will take 
the form of a public mass meeting and 


at this gathering the Secretary of In- 
terior will be the principal speaker. 
For Safety Engineers 

Tuesday’s program will open with a 
general session, arranged primarily for 
the benefit of safety engineers desiring 
to familiarize themselves with the 
fundamental principles and methods of 
securing success in their safety work. 

Specialists in applying the national 
message to local needs will present 
scientific analysis of the work of the 
past year. 

Tuesday afternoon a general round 
table discussion, under the direction of 
Chairman Phillip Stremmel, general 
superintendent, Granite City Steel 
Works, will occupy the full time of the 
convention. Among the principal topics 
to be discussed will be “How to Get 
the Manager Interested in Safety” and 
“The Promotion of Community Interest 
in Safety as an Industrial Asset.” 

Tuesday, Wednesday, Thursday and 
Friday will witness the inauguration of 
Sectional meetings, where the delegates 
will gather to discuss problems of acci- 
dent prevention peculiar to their call- 
ing or industry. 

An informal dinner will be held 
Wednesday evening, September 18, with 
W. B. Bilheimer, general manager, 
Kranklin Life Insurance Company, St. 
Louis, toastmaster. A novelty in the 
form of a five-minute address by Presi- 
dent Woodrow Wilson, by long distance 
telephone, through courtesy of South 
Western Bell Telephone Company, will 
be a leading feature of the occasion. 
The new director of the American 
Museum of Safety, Mr. R. M. Little, 
will speak on “Forethoughts and After- 
thoughts on Safety” and a patriotic 
address will be made by Mr. James 
Schermerhorn of Detroit, and “The 
New Place the War Has Given Women 
in Industry” by Miss Jane Addams, 
Hull House, Chicago, Llinois, will com- 
plete a most enjoyable qveumg. 


J. G. MADIGAN PRESIDENT 








Heads International Claim Association 
Convention Held in Chicago This 
Week 


At the closing session of the In- 
ternational Claim Association held in 
Chicago there were several discus- 
sions on technical topics and various 
items of business were closed up, and 
the following officers were elected for 
the coming year: President, J. G. Madi- 
gan, Great Eastern Casualty, New 
York City; vice-president, L. B. Greg- 
ory Reliance Life, Pittsburgh; secre- 
tary, E. .C. Beck, Interstate Business 
Men’s Association, Des Moines; treas- 
urer, F. LeRoy Templeman, Maryland 
Assurance, Baltimore; librarian, Bay- 
ard P. Holmes, New York City. Execu- 
tive Committee—Dr. W. L. Gahagan, 
chairman, New York City; J. J. Dorn, 
United States Casualty, New York; 
David N. Case, Travelers, Hartford; 
W. T. Grant, Business Men’s Accident 
Association, Kansas City; and W. A. 
3udlong. 





Frank C. Moffatt, of 92 William Street, 
an F. & C. man, has entered the gov- 
ernment service. 





The Armstrong Agency, Inc., which 
has been located at 55 John Street, 
has removed to 100 William Street, 
eighth floor. 





Asset: 
Liabilities .. 


This Company issues contracts as follows: 
Health, and Disability Insurance; Burglary. 


The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


SEMI-ANNUAL STATEMENT JUNE 30, 1918 






SD. ‘cctntndutscuiseiic hak ben bitwaauekaaes 
Surplus over al] liabilities........... 
Losses paid to June 30, 1918.......... 


Insurance, Liability Insurance— Employers, Public, 
Property Demage and Collision), Physicians, 
Workmen’s Compensation—Steam Boiler In- 


Damage). Automobile (Personal Injury, 
Druggists. Owners and Landlords, Elevator, 
surance; Fly-Wheel Insurance. ° 


- 12,471,369,12 


Fidelity Bonds; Surety Bonds; Accident, 
Larceny, and Theft Insurance; Plate Glass 
Teams (Personal Injury and Property 
















BOSTON 
Paid-In Capital $1,500,000 





3 nN BUSINESS=BUILDERS 


DEVELOPING 


Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Srendnnats Bonding and Insurance Company 





T. J. FALVEY, President 
Write For Territory 
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CASUALTY AND SURETY POINTERS 





Commenting on how 
the public buys all 
sorts of. things, 
some good and 
some bad, some nec- 
essary and some unnecessary, the Na- 
tional Casualty observes that health 
and accident insurance is one of the 
things the public needs and it only re- 
quires a salesman to place it. 


Bungling Agent 
Not Public 
At Fault 


The result of employment is wages. 
The result of insurance is equivalent 
to wages. Nothing else can fill the 


place of wages except insurance. There 


stands exposed the whole brief argu- 
ment. It rings true, and value and 


merit are behind it, and yet it requires 
a salesman to round up the public, get 
it in a corner and make it want to buy. 

The one great weakness in sales- 
manship is that desire to close up a 
risk rises above all else, and in many 
cases a prospect is spoiled by poor 
handling. It is a good deal like mak- 
ing cake. It doesn’t matter how care- 
fully the ingredients may be selected, 
nor does it matter how carefully it is 
put in the oven. The fact remains that 
that if the cake is pulled when half 
baked, it is spoiled. Care to leave it 
just long enough, and pull it out care- 
fully, is all that will insure success. 
The same care is absolutely necessary 
in selling insurance. The public is 
fairly intoxicated with prosperity. Wages 
are higher than men ever dreamed of, 
and they need more protection than 
ever before—and they know it. But 
human nature is prodigal, and the man 
who buys insurance is the man who is 
carefully rounded up and properly edu- 
cated. The fault is not with the pub- 
lic, but it is with the bungling agent 
who doesn’t study his own game until 
he knows how to play it. 

co a a 


Everybody in this 


Up to Agents business is accus- 


and tomed to hearing talk 
Companies about “service” until 
the term has become 
hackneyed—what in the newspaper 


business is referred to as a “bromide.” 
Nevertheless what the Continental 
Casualty says to its agents on this sub- 
ject is of special interest at this time: 

“Speaking on service rendered by in- 
surance men to the public calls to mind 
a subject that has been discussed 
somewhat at length by the insurance 
newspapers of the country; namely, the 
possibility of the government extend- 
ing its insurance activities to branches 
of insurance which do not come under 
‘the head of what might be termed war 
risk insurance. Democratic govern- 
ment reflects the will, the desire and 
aspirations of the majority of its citi- 
zens. The government cannot and will 
not engage in any form of insurance 
which the public feels is being satis- 
factorily handled by the present insur- 
ance institutions, and the degree of sat- 
isfaction of the public with the present 
institutions depends upon how efficient 
is the service which those institutions 


are now rendering to the public. It is 
More important than ever, therefore, 
that the field men continue to render 


Satisfactory service and that they go a 
step further and educate the public to 
the fact that this service is satis- 
factory. 

“The writer of this article is so thor- 
oughly imbued with the fact that the 
American brand of democracy will not 
develop into paternalism that he does 
not believe that the government has the 
slightest intention of extending its in- 
surance functions beyond those which 
have already been made necessary by 
the exigencies of the war. Hence, the 


only reason for bringing the point to 
the attention of our field force is to im- 
press upon them the necessity from 


‘this angle for constant improvement in 
“service.” 











Men in other lines of 
business have very 
much the same _ prob- 
lems as do those sell- 
ing insurance. A health 
and accident insurance man, if he de- 
sires to build up an agency, must de- 
cide in the beginning what he wants 
to do and what he desires to accom- 
plish, then to go to it. 

yeorge M. Reynolds, president of the 
Continental & Commercial Bank, Chi- 
cago, covers this point very clearly. 
He says: “I believe that decision is the 
most vital element in life whether it 
is in business, in politics or in every 
day social affairs. ‘The man who knows 
what he wants to do is almost certain 
to be a winner. The reason is he has 
a definite goal that he tries to reach. 
The very fact that he has picked out 
a goal means that he wants to reach it. 
If I were asked what quality in a man 
would help him more than anything 
else to win success I should say with- 
out hesitation that it is knowing what 
he wants. The power of decision when 
backed by industry and observation, is 
practically certain to bring success, or 
rather to bring a man to success for 
success does not come to us. We have 
to go out and get it.” 

+ A‘ 


Decision—A 
Banker’s 
View 


> 


One reason why 


What Each Town some agents get 
Should so little business 
Produce out of their ter- 


ritory is that they 
have never drawn a mental picture of 
how much a town should produce in 
business. The Hoosier Casualty has 
grasped this point and presents it to its 
agents. 

If located in a town of five thousand 
inhabitants an agent should consider 
that a town of that size is sood for 
three hundred policy holders; if a town 
of ten thousand, four hundred policy 
holders; if twenty-five thousand, six 
hundred. It is a positive fact that one 
company has in a town of six hundred 
thousand inhabitants, ten thousand pol- 
icy holders. 

It’s all in deciding what one wishes to 
accomplish. So decide how many pol- 
icy holders you would like to have in 
your town and then go to work and get 


them. It’s the only way. 
* a a 
The best time to sell 
Disturbed insurance is when a 
Conditions community is dis- 
Create turbed on account of 
Opportunities some particular lose. 


This is just another 
way of saying that most men never ap- 
preciate a thing until it is taken away 
from them. A fire in a residence block 
which brings a demand for fire insur- 
ance; a man dies suddenly and leaves 
a family short of money. That brings 
a demand for life insurance in that 
Iocality. Another man suffers and is 
laid up for months by a bad automobile 
accident, which causes a demand for 
disability insurance. This world war 
has unsettled things, and has made 
everybody think seriously; so now is 
the time to solicit health and accident 
insurance, while people are in a seri- 
ous mood. 

a * * 


Holcombe G. Johnson of Johnson & 


Adams has for three years qualified 
for the Continental Casualtv’s One 
Hundred Thousand Dollar Life Club. 


This year he has the, distinction of 
leading the entire agency force in per- 
sonal production which entitles him to 
the honor of the presidency of the 1918- 
19 Club. His paid-for business shows 
an increase considerably over one hun- 
dred per cent. as compared with form- 
er years. This is a most excellent 
record considering that Mr. Johnson is 
compelled to devote a large portion of 
his time to the handling and producing 
of casualty business. His territory is 
the South-eastern agency. 











W. E. SMALL, President PETER EPES, 


THE LAST WORD IN 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 


Surplus and Reserves to Policyholders........$1,688,506.87 


Agency Mgr. &. P. AMERINE, Secretary 


MOTOR INSURANCE 














HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED i874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonze G. Breeks, Ass’t Ses. 











HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General N Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 





Resident Manag 
55 JOHN STREET 


New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 











ENGLAND 











CHICAGO BONDING AND 


FIDELITY AND SURETY, 
LIABILITY, AUTOMOBILE 


J. Ramsay Ba 


Capital 








WRITES the following lines of INSURANCE 


COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. S. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh, Pa. 
W. F. Murphy & Co., Res. Mgrs., Union Trust Bidg., Jersey City, N. J. 
try Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C. 
$500,000.00—Surplus to Policyholders, $825,544.20 


F. 0. ROBERTS, Vice-Pres. and Gen. 


INSURANCE COMPANY 


PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, PROPERTY DAMAGE AND 


Mer. HOME OFFICE: CHICAGO, ILLINOIS 





President Forrest’s Talk 
at Chicago Meeting 


(Continued from page 9.) 


In view of the possibility of a flood 
of insurance legislation next year, Mr. 
Forrest suggested the appointment of 
a legislative committee by the Con- 
ference. 

An encouraging feature of the busi- 
ness is the increasing absence of cause 
for complaint by supervising state offi- 
cials. Mr. Forrest referred to the work 
of the committee on uniform, standard- 
ized policy forms as having’ been 
highly successful. He urged that all 
members co-operate in the movement 


Many Shifts in Business 


Regarding business in volume, women 
and group insurance, Mr. Forrest said: 

“The time when monthly pay health 
and accident risks can be secured in 
large volume and easily, seems to have 
passed; the cause is obscure. Possibly 
it may be attributed to the grouping 
of labor in large units and in the clos- 
ing of many small shops which have 
furnished monthly pay companies a 
goodly clientele. We are poor generals 
if we cannot shift our forces to meet 
changed conditions. 

“The insurance of women at rates 
slightly higher than men’s rates is now 
successfully carried on. The company 





FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 


Whole cold lobster 75c. 
hole broiled lobster &5c. 











granting sickness insurance to women 
at ordinary manual rates will soon find 
them inadequate. 


“The majority of the large manufac- 
turing plants are equipped with soci- 
eties and bureaus for the giving of 
service and a small sickness disability 
benefit, the workmen’s compensation 
laws taking care of the accidents of 
occupation, therefore the securing of 
individual applications is difficult. 
Those of us who are equipped for the 
handling of what is known as group 
insurance may turn to that line, the 
others, it would appear, must see the 
necessity of seeking business among 
the less hazardous classes. 

“Service by the insurance company, 
a system looking to prevention rather 
than compensation, a saving in the 
turnover of labor, meaning a decrease 
in the shifting of operatives, is all a 
part of the new order of things.” 

Mr. Forrest regretted that little prog- 
ress has been made toward lessening 
acquisition and maintenance costs. 
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Watch for 


Registration Day 


The President of the United States will soon annour 2 
by proclamation, a Registration Day to be held as early in 
September as possible. 


More than 2,000,000 men are needed to put our army ona 
5,000,000 men basis. 13,000,000 are expected to register. 


Class one is nearly exhausted. This Class must be replen- 
ished from new registrants not later than October Ist. 


Who must register: 


All men from 18 to 45 years of age (both inclusive) should watch 
closely for the President’s Proclamation, definitely designating who 
must register. 


Where you will register: 


In the customary voting precincts in the jurisdiction of your Local Selec- 
tive Service or at other points to be designated. 


Sick and non-resident registrants: 


These will be furnished cards by their Local Boards. The sick will be 
registered by persons deputized todo so. Non-residents may register by 
mail through the County or City Clerk of the place at which they are 
stopping. Special provision will be made for felons, persons awaiting trial 
and others confined in jails or institutions. 


The Government of the United States asks your hearty co-operation with your 
Local Board in making the registration a complete 100°) catalogue of every 
man of the ages to be announced in the President’s Proclamation. Selection 
will take place later by the usual classification method. 


The penalty for failure to register is one year imprisonment and 
INO man can exonerate himself by the payment of a fine. 


WATCH FOR REGISTRATION DAY! 








Approved by E. H. CROWDER 
NEWTON D. BAKER Provost Marshal General 
Secretary of War United States War Department 


United States Gow't. Comm. on Public Information 
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